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Watch for the 
White Fireman* 






















Read how he prevented the total destruction of a city by ef- 
fecting standardization of hose and hydrant couplings. Look 
for the story in The Saturday Evening Post, August 18th, and 
American Magazine, August. 








- The White Fireman in the magazine advertisements of the 
Insurance Company of North America represents the loss- 
prevention engineering service supported by insurance com- 
panies. This advertising is informing millions of property 
owners of the constructive work that is being done. And 
each advertisement tells property owners that they may se- 
cure loss-prevention engineering service through responsible 
insurance agents. 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


SB WNe 
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An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 
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More than three 
hundred seventy- 


six millions of 

Life Insurance Today, write for our booklet, “Selling 
in f, Perfect Protection’’ which gives other 
in force. salient features in the Reliance Program. 




















“Sell Perfect Protection 
and you’ll sell MORE 
Life Insurance” 


RELIANCE LIFE 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
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NEW YORK LIFE REPORT 


Advance Statement Shows Greatest 
Number of Companies Licensed 


BUSINESS INCREASING RAPIDLY 


Companies Authorized in State Carried 
About 80 Per Cent of Business in 
Force in United States 

The results of life insurance operations dur- 
ing 1927 by companies authorized in New York 
State have been ascertained by James A. Beha, 
superintendent of insurance, although the re- 
port covering this branch of insurance will not 
be ready for distribution until later in the 
month. 

The volume when issued will contain abstracts 
and tabulations of 17 life companies of New 
York, 28 of other States and 3 United States 
branches of Canadian companies, a total of 48; 
and also abstracts of 12 New York pension funds 
and retirement systems. The present number 
of life companies is the largest operating in 
New York since 1875, when there were 45 such 
companies. 

The life companies now authorized in New 
York carry about 80 per cent of the business in 
force in the United States, and their combined 
1927 figures again show a substantial increase 
of new business over that of the year previous, 
as in each of the five preceding years. 

The combined assets of life companies repre- 
sented in New York at the beginning of 1928 
exceeded twelve and a third billions and marked 
a gain during 1927 of nearly one and a quarter 
billion dollars. 

The great bulk of these assets is invested in 
real estate mortgage loans and in bonds and 
stocks. The mortgage loans have .ncreased rap- 
idly in recent years and now exceed the amount 
invested in bonds and stocks by about $360,- 
000,000. 

The surplus and special funds (including $24,- 
525,000 capital) over all liabilities amount of 
$848,652,005, of which $444,999,260 is held by 
New York State companies. 

The combined income for 1927 was $3,131,- 
041,969 and the disbursements $1,954,818.061. 
Of the last amount $1,351,442,431 went to pol- 
icyholders and their benefic.aries. 

As compared with 1926, the life companies re- 
porting to New York show increases for 1927 
as follows: In assets, $1,244,115,089 ; liabilities, 
$1,148,689,710; income, $278,353.865; disburse- 
ments, $137,287,958. 

The aggregate number of policies in force 
on January 1, 1928, was: ordinary, 21,040,080; 
industrial, 69,005,728; and the whole amount of 
insurance in force: ordinary, $58.649,022,675; 
industrial, $13,295,476,056. Under ordinary are 
included 13,717 group policies amounting close 

(Concluded on page 7) 


PLANS FOR FIRE PREVEN= 
TION WEEK 


National Fire Protection Association 
Stimulating Activity 


OCTOBER 7 TO 13 ARE DATES 


Continued Local Campaigns Over Period of 
One Year Have Produced Remarkable 
Results in Loss Reduction 

Fire Prevention Week for this year will be 
from October 7 to 13, inclusive, and already the 
National Fire Protection Association of Boston 
is, as usual, beginning a campaign to secure as 
efficient and far reaching co-operation as 
possible in arousing public interest and st:mulat- 
ing action that will result in a decrease of the 
annual fire loss which so long has been a dis- 
grace to our country. 

The Association has called upon its members, 
who are expected to lead in fire protection week 
observances, to make plans during the present 
month in preparation for effective work in Sep- 
tember. The executive office, No. 40 Central 
street, Boston, or the chairman of the commit- 
tee on fire prevention and clean-up campaign, T. 
Alfred Fleming, 85 John street, New York, 
will, upon request, assist in plans for the cam- 
paign. 

The object of fire prevention week is to show 
the public that fire loss can be prevented along 
three chief lines of fire defense; not allowing 
fires to start; minimizing combustible material 
and making construction such that if fire does 
start it cannot spread; extinguishing fires after 
they have assumed serious proportions. 

The annual fire loss in the United States and 
Canada is half a billion dollars and ten thou- 
sand human lives. No country in the world 
has better trained fire companies or such com- 
plete and up-to-date apparatus for the fighting 
of fires, but our annual wastage because of fires 
cont.nues to amaze foreigners. The results 
already accomplished because of annual fire pre- 
vention week unquestionably have been great. 
Where the week’s campaign has been continued, 
as it should be, throughout the year it has not 
been difficult to point to concrete results. In 
Concord, N. H., for instance, where this has 
been done, the per capita fire loss in 1923 was 
$11.14. The next year is dropped to $4.91, in 
1925 it was $4.90, for 1926, $4.17 and last year 
$2.36. Taking one of the great cities of the 
country, Philadelph:a, the per capita fire loss in 
1923 was $4.11 and for 1927 it was $1.98. 

“Facts About Fire,’ a fire Prevention Week 
supplement which has been prepared by the 
National Fire Protection Association, furnishes 
many pertinent facts regarding the fire loss. It 
estimates, among other things, that the fire loss 
for last year, plus the upkeep of the fire depart- 

(Concluded on page 15) 
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AERONAUTICAL CHAMBER 
REORGANIZES 


Endeavor Made to Set High Standards 
in Aircraft Industry 


NATION-WIDE REPRESENTATION 
PERFECTED 


Insurance Underwriter in Action as Indirect 
Benefit to Their Business 

Insurance underwriters look with favor upon 
the action of the Aeronautical Chamber of Com- 
merce which last week, at a meeting held at its 
office at 300 Madison avenue, New York, rep- 
resenting commercial aviation interests in vari- 
ous parts of the country, announced plans for 
a nation-wide reorganization to eliminate con- 
fusion in the industry. It may, however, ap- 
pear rather strange to some that among the 
officers elected and on the board of governors 
there does not appear the name of a single rep- 
resentative of an insurance company. 

The Aeronautical Chamber of Commerce, 
which says that it represents 95 per cent of the 
aviation industries of the country, will, under 
its new organization, be decentralized. In place 
of maintaining one office in New York it will 
have offices in various parts of the country with 
a vice-president in charge of each office. It plans 
in this way to set up and to maintain technical 
standards, to enforce a rigid code of ethics in 
advertising, to obtain co-ordination in the 
further development of the industry and to 
eliminate irresponsible concerns which might 
bring discredit to the industry. Not only 
motor, plane and instrument manufacturers are 
involved but also airport operators and mail 
contract holders. The industry has expanded so 
greatly during the past year that the changes 
made seemed necessary. 

Major A. L. Gardner is president of Aero- 
nautical Industries, Inc., and also of the Aero- 
nautical Chamber of Commerce. The other of- 
ficers and the members of the board of gov- 
ernors are as follows: 

Vice-President, Eastern Division—F. B. 
Bentschler, president Pratt & Whitney Aircraft 
Company, Hartford, Conn. 

Vice-President, North Central Division.—C. 
B. Fritsche, vice-president and general manager 
Aircraft Development Corporation, Detroit. 

Vice-President, Great Lakes Division.—Co- 
lonel Paul Henderson, vice-president and gen- 
eral manager National Air Transport, Inc., Chi- 
cago. 

Vice-President, South Central Division.— 
Walter Beech, president, Travel Air Manufac- 
turing Company, Wichita, Kan. 

Vice-President, Northwest Division—P. G. 
Johnson, president, Boeing Airplane Company, 
Seattle. 


(Concluded on page 23) 
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CTIVITY in the life insurance field has 
been somewhat overshadowed during the 
past week or two by developments in St. Louis. 
A very clever and personable man, Roy C. 
Toombs, seems to have found himself lost in an 
attempt to buy the International Life with its 
own funds. The efficiency of a properly con- 
ducted examination by constituted authority 
seems to have again been thoroughly demon- 
strated. 
x 
NE of the most picturesque and interesting 
characters who ever sat at the press tables 
at the annual convention of the National Asso- 
ciation of Life Underwriters was Major Guy 
W. A. Camp, soldier, writer, organizer, racon- 
teur. As associate editor of the Life Associa- 
tion News he took complete short-hand notes 
of the entire proceedings, a task to try the pa- 
tience and ability of any man. Major Camp 
has seen life in so many phases that a half 
hour’s conversation with him is always sure to 
be interesting. Many times at those meetings 
the Major and I stole such a half hour. I am 
more than sorry that he will no longer be 
among those present. Undoubtedly, he will do 
well in his new position. 
x Ok O* 
PEAKING of the National Association of 
\7 Life Underwriters reminds me that I re- 
ceived a pleasant surprise in looking over the 
program for the coming convention at Detroit. 
It carries the names of several prominent men 
who are not connected with life insurance, but 
whose ideas are certain to be both interesting 
and valuable. Among these are Bruce Barton 
and the Rabbi Wise. I cannot but think that 
it is good strategy to hear from such men, who 
are well-known to keep their fingers close to 
the public pulse. Otherwise the program is full 
of promise, and unquestionably will provide 
stimulus for another year of increased life 
insurance production. The only criticism I can 
offer is that the theme this year is rather of a 
large mouthful. 
x ok Ok 
PRONOUNCED ttrend toward 
ment by insurance companies, other than 
life insurance companies, in stocks, rather than 
in bonds and mortgages, is shown by a survey 
on the distribution of insurance company invest- 
ments, published by J. G. White & Co. The sur- 
vey, which compares the combined investment 
accounts of various types of companies over the 
past four years, shows an increasing decline in 
the percentage of bond and mortgage holdings 
of fire, casualty, and miscellaneous insurance 
companies, and a sharp increase in stock invest- 
ments over the period 1924 through 1927. 
This change in the relative percentages of 
bond, mortgage and stock investments is said 
to be attributable to an attempt by insurance 
companies to maintain a high current return on 
investments, in the face of the rising prices. 


invest- 


Risa influxe of new companies into the cas- 

ualty and surety field is causing some fur- 
rows of anxiety on the corporate brows of old, 
established organizations. Not many, to be sure, 
but a few. New companies do not always start 
with a large volume of nice new business already 
in the doorway. They are compelled to go out 
and get it. The result is that other companies, 
for the time being, feel the pressure to a greater 
or less extent. There are always agents un- 
satisfied with present connections and there are 
other good agencies honestly believing that they 
would be better off if they put their business 
in a new company which is backed by reputable 


individuals. 
* * x 


USINESS, naturally, does not walk into an 

office, especially a new office. Hence some 
established companies can expect to lose some 
business to newcomers by a shift in agency con- 
tacts. This situation is what causes anxious 
frowns. To offset it, there is one consolation. 
That is the fact that new companies, in grow- 
ing, develop new agents who, in turn. produce 
new business and, by the additional selling force 
they represent, broaden the insurance market for 
all companies in the field. Thus, when an un- 
usual number of new ventures is launched, the 
pressure of competition cuts into the volume of 
the old companies to some degree, but after the 
new companies are in their second or third year 
otf operations, the effect of the additional agency 
force becomes apparent on the public and the 
whole insurance market is broadened. For this 
reason, I cannot look with any gloomy forebod- 
ings on the entry of new casualty and surety 
companies provided they are not of the “fly-by- 
night” variety. I expect to see the volume of 
business written by some the established com- 
panies materially diminished during 1928, espe- 
cially in what may be called the “heavy-sugar” 
lines, but I refuse to be downcast as regards the 


immediate future. 
k ok x 


OW that so many executives are sailing for 
4% the “other side of the pond,” I suggest the 
following as a suitable news release to be sent 
out by the publicity men of the companies to 
which those executives belong: “M. A. Blan‘, 
president of the Catch All Insurance Company 
of Oolaiah, has sailed for a two months’ trip 
to Europe where, like other great American 
officials, he will study business conditions at 
Harry’s Bar and in the Quartier Latin in Paris. 
He will also inspect conditions at the Moulin 
Rouge and the Cafe La Mare Du Grand Mere. 
From there he will go to the Velingesports 
Strasse in Berlin. returning to France to study 
the theory of probabilities at Monte Carlo, 
Deauville and Le Rat Morte. An aeroplane trip 
to London will give Mr. Blank an opportunity 
to conclude his investigations at the Moon Club 
in Oxford Street.” 


“SMOKE” 











LTHOUGH chicken stealing has supplied 

black-face comedians with an endless va- 
riety of gags since the days of Williams & 
Walker and Lew Dockstaeder, there is, appar- 
ently, no insurance against it available. <A 
friend of mine, an amateur poultry fancier, 
wishes to insure the fluffy denizens of his hen- 
nery against theft, but so far I have been un- 
able to discover any offices who are interested 
in such coverage. Possibly, among my myriads 
of readers, there is one who knows of a com- 
pany which would insure the aforementioned 
f. d’s. Kindly direct communications to this 
column in care of the Fowl Department. 

ak ue 


Of articles and speeches on insurance topics 

there is no end, and often, to one engaged 
in insurance journalism, it seems there is a 
good deal of similarity and repetition in some 
of them. Recently, however, I read an article 
in the August issue of an esteemed con- 
temporary, which shall be nameless, on the his- 
tory and problems of corporate suretyship by 
the president of a great surety company, who 
shall be nameless. Now, this article seemed so 
familiar to these copy-worn eyes that I racked 
my memory for the identity of its precursor. 
Sure enough, my hunch was right, for there 
in the July 12—and incidentally, the Diamond 
Jubilee—issue of a well-known insurance jour- 
nal published from New York, was the origizal, 
self-same article, verbatim! This journal, also, 
shall here be nameless—as it was upon the oc- 
casion of the article’s reprinting. 

* ok Ok 


M UCH to the fore nowadays is the subject 
4 of man power in the insurance business— 
where to search for new talent and how to make 
an executive out of a neophyte. Of late, the 
discussion has turned towards a valuation of 
the agents in the field and the advantages and 
drawbacks of this type of training for the 
embryonic home office executive are being 
hotly debated. It seems to me that the field is 
unquestionably a splendid laboratory, and that 
it should be as natural and logical for a com- 
pany in search of an executive to choose a suc- 
cessful agency head as it is for the voters of 
this country to make governors of mayors and 
presidents of governors. Chairman William 
B. Joyce of the National Surety Company ex- 
presses it succinctly: “Any successful gen- 
eral agent will make a successful company ex- 
ecutive. The ability to run a large insurance 
agency is exactly the same sort of ability neces- 
sary to run a big insurance company, which, 
after all, is nothing but a bigger agency for 
selling insurance.” 
* * * 

ITH the removal of Whyte’s famous 

restaurant on Fulton street, New York, 
to upper Fifth avenue, comes word that the 
Three-Hours-for-Lunch Club will be revived. 
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STOCK LIFE INSURANCE IN THE 
MIDDLE WEST 

HEN a life insurance company is 
undergoing examination by in- 
surance commissioners, that fact may 
properly be made public; but the results 
of the examination or the findings of the 
examiners should be carefully guarded 
against premature release or exploitatioii 
until the formal report is filed. Had this 
been done in the case of the convention 
examination of the International Life 
Insurance Company of St. Louis, the 
company itself would probably not have 
been stigmatized and there might have 
been no additional blot on the institution 
of life insurance in the eyes of the public. 

More forces are at work behind the 
International Life situation than appear 
on the surface. A determined effort has 
been made by outsiders to batter the com- 
pany down to the point where securing 
control would be a relatively easy pro- 
cedure. It is high time that powerful 
factors in the Middle West learned that 
the great beneficent institution of life 
insurance is not a football to be kickea 
about by those seeking only profit and 
having little or no conception of the 
sacred mission of life insurance. 

The International Life may be re- 
habilitated by making a serious effort to 
raise three million dollars to save the 
company and its fine agency forces. The 
interests of the policyholders would then 
be protected and also the agency force 
which is a splendid and energetic unit. 
That the company name has been bandied 
about to furnish “scare heads” for daily 





newspapers is a sad commentary on some 
stock life insurance methods. 

THE Spectator has _ consistently, 
throughout its entire sixty years of ex- 
perience, warred against attempts to ex- 
ploit life insurance companies for per- 
sonal profit. Back in 1919, when inter- 
ests then identified with the Internationa’ 
Life sought to gain the business of the 
Missouri State Life, this paper, in com- 
pany with other stabilizing forces, played 
an important part in aiding the Missouri 
State Life to retain its entity. As a re- 
sult, the aims of Massey Wilson, at that 
time president of the International Life, 
were defeated. 

Some life insurance officials, comment- 
ing on the present situation with respect 
to the International Life, point out that 
the danger of manipulation always exists 
in stock life insurance companies where 
the shares are not held in large blocks in 
the hands of a few responsible parties. 
They indicate that a sound, growing stock 
life insurance company, by its very suc- 
cess, raises itself to the position where 
it becomes a target for bankers, pro- 
moters and others seeking control of a 
“good thing.” Stock life insurance, 
properly and honestly managed, is a 
valuable national factor, but many inter- 
ests in the Middle West obviously need a 
cleaner and clearer conception of life in- 
surance as an institution. 

The fact that certain securities owned 
by the International Life Insurance Com. 
pany are apparently not in the direct 
possession of that company can not justly 
be belittled, and the best reply to the 
criticisms of the examiners on_ this 
account will be the production of the 
securities. Nevertheless, in view of the 
possibility that there may be some satis- 
factory reason for the securities not be- 
ing physically in the possession of the 
company, the results of the inquiries 
which the examiners were prepared to 
put to President Toombs, after his 
expected arrival in St. Louis this week, 
will be eagerly awaited by those inter- 
ested in the company’s welfare. Whether 
or not large blocks of securities have been 
made away with, without possibility of 
recovery in the future, some other way 
should have been adopted for the re- 
habilitation of the company, as the history 
of receiverships in life insurance points 
to a larger insurance graveyard from 
year to year. 

It is greatly to be regretted that a life 


3 


insurance institution should be forced 
into the hands of receivers. Such a con- 
dition as now exists in the International 
Life is pretty certain to result in reinsur- 
ance of the company’s business, thus re- 
ducing the number of big life insurance 
companies serving the nation. About the 
worst thing that can happen to a life in- 
surance company is a receivership. le 
unsettles or scatters the agency force, and 
scares policyholders into lapsing their 
policies; in fact, no type of busi- 
ness concern is more susceptible to 
the breath of criticism than is a life in- 
surance company. If the International 
Life could be restabilized, its impairment 
made good, and the company started 
again in business, it would be a very de- 
sirable thing for both stockholders and 
policyholders. 





THE DEATH RATE 

N the table presented on page 12, show- 

ing the death rate of life insurance 
companies based on the amount of insur- 
ance terminated by death taken as a per- 
centage of the mean amount of insur- 
ance in force, it will be seen that the 
year 1927 witnessed a slightly lower 
death rate than in 1926. In fact, it was 
the second lowest death rate in the entire 
20 year period, being surpassed only by 
the rate attained in 1925. While, of 
course, the ratio of actual to expected 
mortality more truly represents the 
mortality experience, it is nevertheless 
true that the general results follow the 
trend of the death rate as shown in this 
table. While the tremendous strides made 
by life insurance companies in the past ten 
years and the consequent influx of a great 
volume of selected lives have a very 
material effect in showing a lower death 
rate on this basis, it bears out in a strik- 
ing manner the general belief of the 
country that the rate of death of insured 
lives is responding to life extension 
efforts, 

The table shows merely the percentage 
of insurance actually going off the books 
of the company by death each year, 
which is naturally expected to increase 
with the growth in the average age, of 
the insured. The true measure of the 
death rate of a life insurance compat.y 
is shown by the percentage which the 
actual mortality occurring bears to the 
expected, but such figures are not avail- 
able for the entire period covered here- 
with. 
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Beneficial Life Changes 

Sart Lake City, Uran, August 15.—The 
Beneficial Life’s new general manager and di- 
rector is Ephraim T. Ralph who had been assist- 
ant manager of the company for several years 
past. He succeeds Lorenzo N. Stohl who re- 
cently became general manager of Nathaniel 
Baldwin, Inc., this city, pioneer radio manu- 
facturers. 

Mr. Ralph has been associated with the in- 
surance business for many years. He became 
a salesman for the Beneficial whilst a boy in 
his middle teens, partly working his way through 
school by selling life insurance. He is a grad- 
uate of the Utah Agricultural College of Logan, 
and has also studied in the East. For sometime 
he held the position of supervisor of agencies 
for the company. 

Honorable Anthony W. Ivins, second presi- 
dent of the Mormon Church, has been elected 
first vice-president of the company, succeeding 
the late John C. Gutler, former governor of 
Utah; and George J Cannon, manager of Heber 
J. Grant and Company, general agents, has been 
elected second vice-president of the company. 


Building and Loan Life Organizing 

The borrower will sing its praises if he lives 
and his widow will do the signing if he dies 
is one of several optimistic statements made by 
W. B. Hilton, president of the Building and 
Loan Life Insurance Company of Wheeling, W. 
Va., which is now in the process of organiza- 
tion. 

The company, by means of widely distributed 
circulars, is asking members of building and 
loan associations to subscribe for stock. It 
offers them the opportunity to get in on the 
ground floor and says they will have until Sep- 
tember 1 to send in the money. 

The company plans to place diminishing term 
life insurance with borrowers in building and 
loan associations which will equal the amount 
of their loans, to be reduced as the loans are 
reduced so that there will always be a sum to 
pay off the balance of the loan in the event 
of the death of the borrower and his widow will 
inherit a home free of debt instead of a mort- 
gage. 

The company will simply write this one type 
of policy and will not go into the general life 
insurance field. 


Inter-Southern Life Shatters Records 

The Inter-Southern Life Insurance Company, 
of Louisville, closed its July campaign with a 
total of 2747 applications, representing $8,511,- 
593.00 of new insurance for the month. the 
largest in the history of the company. 

July was designated by the Inter-Southern 
Agency Force as “Arnett Month” in honor of 
President Carey G. Arnett, July being Mr. 
Arnett’s birth month. 

A distinguishing feature of the campaign was 
the almost military precision with which the 
drive was planned and conducted, the extraordi- 
nary close-up rapid-fire of communication be- 
tween headquarters and the front lines covering 
27 States. The company even went so far as 
to use the radio. A cross-fire of telegraphic ap- 
peal, special reports and direct personal sugges- 


tions constituted still another element in the 
strategy adopted. New tactics were used with 
telling effect. Reproductions of newspaper 
items, publicity excerpts and special features 
were also brought to bear. 

Captain Harvey White, of the home office 
agency, led in number of applications written, 
having produced 230 applications for a total of 
$425,000. The home office agency led all agen- 
cies of the company with a total for the month 
of 416 applications, representing $1,173,000 of 
new business. 

The July campaign was in charge of R. J. 
Albachten, vice-president and director of agents, 
who is delighted with the results obtained. “In 
view of the fact that the month of July is gen- 
erally conceded to be a weak spot in the life 
insurance calendar,” says Mr. Albachten, “the 


achievement of our agency force during July is 
most remarkable. Nearly four hundred rep- 
resentatives wrote one or more applications dur- 
ing July and 37 of them averaged an application 
for every working day in the month.” 


New Book by Walter Dill Scott 

“Influencing Men in Business” is the title of 
a book by Walter Dill Scott, president of North- 
western University and president of the Scott 
Company, engineers and consultants in indus- 
trial personnel. Dr. Scott was formerly at the 
Carnegie Institute of Technology and while 
there he was personnel adviser of a large num- 
ber of corporations, including Edward ve 
Woods, Inc., a Pittsburgh insurance office. The 
Ronald Press Company of New York published 
his book. 
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Pioneering 


Progress always requires pioneering. 
steps, must lead in the exploring of new fields, must “go before and 


remove obstacles for those who follow.” 

In order to fulfil its obligation to humaniy, life insurance must seek 
new ways of service, in addition to extending the old. And so it 
must have pioneers. The New York Life has always recognized this 


Many years ago this Company undertook to pioneer in the field of 


After a long and intensive study of declined cases, it found that spe- 
cial rates could be calculated, permitting, with safety, the acceptance 
of many risks which previously had been rejected. 

On July 1, 1896, the Company issued its first sub-standard policy. 
Since then, the writing of insurance on impaired lives has been a part 
of the New York Life’s regular service to the public, and has grad- 
ually been adopted by a majority 


Today, Nylic Agents are enabled to ob- 
tain insurance for approximately three 
out of every five clients who other- 


NEW YORK LIFE INSURANCE 


DARWIN P. KINGSLEY, President 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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EXAMINER’S REPORT 


International Life Shown to Be 
Impaired 








MANY PECULIAR ENTRIES FOUND 





Toombs-Daily Company Received Large 
Remittances Which Are Still to Be 
Accounted for 

St. Louis, Mo., August 11—The report of 
the examiners for the eight States that partic- 
ipated in the convention examination of the In- 
ternational Life Insurance Company which was 
interrupted when it was discovered that the $3,- 
500,000 in cash and securities was missing from 
the vaults of the company in St. Louis states 
that as of June 30, 1928, the company had ad- 
mitted assets of $39,909,799.43 and _ liabilities 
totaling $41,924,262.82. This reveals that as of 
that date the company had an apparent impair- 
ment of its reserves totaling $2,014,463.39. To 
restore the cash capital and meet the apparent 
shortage in reserves a total of $2,951,963.39 is 
needed. 

This report which is signed by Nelson B. 
Hadley, chief examiner of life insurance com- 
panies for the New York Insurance Department, 
who represented the Missouri Insurance Depart- 
ment in the examination; and examiners E. G. 
McGee, Missouri; J. Schleep, California; E. 
J. Willbois, Iowa; C. B. Burge, Kansas; L. S. 
Thomason, Kentucky; Carl E. Herfurtt, Mon- 
tana; W. J. Madden, South Dakota, and F. E. 
Young, Oklahoma, is addressed to Joseph But- 
ton, chairman examination committee of the Na- 
tional Convention of Insurance Commissioners, 
Richmond, Va.; Ben C. Hyde, Superintendent 
of Insurance, Jefferson City, Mo.; Ray Yenter, 
Commissioner of Insurance, Des Moines, Ia.; 
S. M. Saufley, Commissioner of Insurance, 
Frankfort, Ky.; William R. Baker, Kansas; 
George P. Porter, Commissioner of Insurance, 
Helena, Mont.; Jesse G. Read, Insurance Com- 
missioner, Oklahoma City; B. C. Lewis, Com- 
missioner of Insurance, Pierre, S. D., and 
Charles R. Detrick, Insurance Commissioner, 
Sacramento, Calif. 

It is dated Juy 28 or four days after Roy 
C. Toombs, president of the International Life, 
admitted to six of the examiners in Chicago that 
he was not then in a position to produce the 
securities alleged to be missing and refused to 
permit an examination of the accounts of the 
Toombs & Daily Company, the Chicago invest- 
ment banking house which he also heads. 

The examiners charge in this official report 
that President Toombs had used the Interna- 
tional Life as an annex for the operations of 
his Chicago investment house; that he treated 
the life company as his personal property, using 
its funds in violation of the law, and that the 
other members of the company’s finance com- 


(Continued on page 9) 


Old Line Life Prepares Program for 
Agents’ Meet 

The annual agency convention of the Old 
Line Life Insurance Company of America, Mil- 
waukee, will be held August 28, 29 and 30 at 
Milwaukee. The convention will open Tues- 
day, August 28, with a general agents’ lunch- 
eon at the Schroeder Hotel, which will be fol- 
lowed by a meeting of general agents from 1 
to 3 o’clock. The president of the company, 
Rupert F. Fry, will act as chairman, and Mil- 
ton A. Freedy, Commissioner of Insurance of 
the State of Wisconsin, will be the speaker. 
In the evening there will be a meeting of the 
Star Leaders Club at the Blue Mound Country 
Club, with E. J. Samp as master of ceremonies. 

Wednesday will be devoted to entertainment 
for all members of the field force and their 
ladies. They will assemble at the home office 
in the morning and take busses for Lakeside, 
where they will be photographed, watch a base- 
ball game, have luncheon, indulge in a putting 
contest for novices, take a lake trip and return 
to Milwaukee in time for dinner in the ban- 
quet room of the Schroeder Hotel. 

On Thursday there will be agency meetings 
both morning and afternoon, at which the 
speakers will be Claris Adams, secretary and 
counsel of the American Life Convention, on 
“The Institution of Life Insurance,” and S. S. 
Huebner, director of the Wharton School of 
Finance and Commerce, on “The Professional 
Concept of Life Insurance.” 


New York Life Report 
(Concluded from page 3) 
to $6,000,000,000, covering several million em- 
ployees. 

The addition of six and a half billions of 
fraternal and assessment insurance carried by 
organizations authorized in New York will 
make the amount of life insurance carried by all 
organizations reporting to New York at the be- 
ginning of this year exceed seventy-eight bil- 
lions of dollars. Reliable estimates indicate that 
the total of all classes of life insurance held at 
the beginning of 1928 in the United States ap- 
proached one hundred billion dollars. 

The important position of life insurance in 
the State of New York is revealed by the fol- 
lowing summary of business in the State: 

Policies issued in 1927: ordinary 555,240, for 
$1,997,672,696; group 299, for $408,357,507; in- 
dustrial 2,056,918, for $683,449,765. 

Policies in force in New York, January 1, 
1928: Ordinary 4,047,846, for $11,191,903,066; 
group 2053, for $1,139,739,302; industrial 13,- 
193,793, for $3,089,217,836; total gain for the 
year 1927 in policies 975,936, in amount $1,586,- 
601,657. 

Total premiums received in New York on 
these several classes in 1927 were $538,802,105; 
claims incurred, $128,315,799; claims paid, 
$126,741,070. 
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INTERNATIONAL LIFE IN 
RECEIVERSHIP 
Examination of St. Louis Company 
Shows Impairment in Reserves 


COMPANY CEASES WRITING BUSINESS 





Court Wrangle Likely Before Control of 
Company Is Settled—Reinsurance at 
Standstill 
Affairs of the International Life Insurance 
Company, of St. Louis, have reached an 
extremely complicated stage. according to dis- 
patches from that city. An examination con- 
ducted as of June 30, 1928, by eight States (Mis- 
souri, Iowa, Montana, California, South Da- 
kota, Kentucky, Oklahoma and Kansas) has re- 
vealed an impairment in the reserves amounting 
to $2,014,463. The entire capital of $937,500 has 
been wiped out, as has the surplus, reported 
December 31, 1927, of $1,430.740. The examin- 
ers report assets of $39,909,799 and liabilities of 
$41,924,263. As of December 31, 1927, the com- 
pany, in its annual statement, reported admitted 
assets of $43,186,431, against liabiliites of $40,- 
501,731. Thus the examination reveals a slump 
in assets amounting $3,276,632, and an increase 
in liabilities of $1,432,532 in the six months in- 
tervening between the date of the annual report 

and that of the examination. 

The control of the company is involved in a 
court controversy. Two receiverships have been 
declared and it has not yet been determined 
which has supersedence. Under date of August 
10, Judge Reeves, of the United States District 
Court at Kansas City, appointed Robert E. 
Daly, actuary and acting head of the Missouri 
Insurance Department, and Edward P. Wilson, 
a St. Louis attorney and brother of Massey Wil- 
son, former president of the International Life, 
as receivers for the company. The petition was 
brought by James C. Dale, of Alabama, a pol- 
icyholder; C. P. Long, of Tupelo, Mississippi, 
a minority stockholder; and Massey Wilson. It 
is understood that Massey Wilson is acting as 
manager for the Federal receivers. It is said 
that he brought the suit to prevent reinsurance 
of the company as he claims that it is still sol- 
vent, having a running value of from $4.000,000 
to $6,000,000, which would more than offset the 
impairments listed by the examiners. 

Circuit Judge Hamilton, of St. Louis, ap- 
pointed Ben C. Hydes, Superintendent of Insur- 
ance of Missouri, receiver for the company on 
the same date. His order was served upon the 
officials of the company first. 

A meeting of stockholders had been called for 
August 13, but the Kansas City order enjoined 
against this meeting. Nevertheless a number of 
stockholders gathered in the offices of the com- 
pany at the appointed time and elected W. F. 
Grantges, vice-president and general manager of 
agents of the company, as chairman, and E. E. 
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Twenty-Third Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


SHEARN MOODY, Vice President W. J. SHAW, Secretary 


W. L. MOODY, JR., President 


FINANCIAL STATEMENT, DECEMBER 31, 1927 


ASSETS LIABILITIES 

Rad RAR AD a oS so cw vse o's ie ave wae w $1,245,513 .17 Net Reserve (American Experience Table, 3 and 
Real Estate Contract of Sales...............- 315,694.35 RRR) ects Fas Sens ye arn Vey en EN ee ae $24,764,542 .00 
MO NANI 555 55 5:4 0: 6 wei oie 6 0s es ole wm 11,702,892 .72 Reserve for Death Losses in Process of Adjust- 
BR MIRE oon ios ra 540i sors srsleic wis aes we +008 2,761,338 .89 NEMEMED 3 S.c i velecorcisSiersiscd te taro ats Ors Satele eee 259,719 .42 
ee ES Eo a re reer 10,887,776 .99 PRGSCT MOTOR PARES ovo. sik :a-s-cle oicrale hiate es Oe wialere 165,834 .00 
CERI as gio ha ntsc weg eaeeweas 1,324,773 .26 Miscellaneous Liabilities... ......0c00cees00 201,549 .22 
ceric ae, @ | 22,650 .67 JOA SEA LS) 2c a $2,000,000 .00 
Interest Due and Accrued.................6. 521,571.87 Assigned Funds and Surplus...... 2,139,461 .06 
Deferred and Uncollected Premiums.......... 664,011.88 Surplus Security to Policyholders............. 4,139,461 .06 
CAT CTE de ES Re ene are ergs era 84,881 .90 

REMI s- cichs oe Scenes eee $29,531,105.70 OCALA IIEIOS 5 5 6.6: <. <.0:s-6.0ie nied cere.dciew $29,531,105 .70 

GAINS MADE DURING 1927 
Increase in insurance in Force, last six Months of 1927..................0.0 ce cececeees $42,732,060.00 
Increase in Admitted Assets, last six Months of 1927.................. ccc cece ceceeee 1,888,324.20 ~ 
Insurance in Force December 31, 1927 Total Paid Policyholders Since Organization 
$466,700,967.00 $25,466,364.19 


Operates From Coast to Coast 


Canada To The Gulf The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds.................... $1,158,000.00 











SOUTHERN LIFE AND HEALTH INS. CO, 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 





GENERAL AGENT 
Wanted 


A prominent middle west life insurance company, 
with a large volume of business desires to establish 
a general agency in the following states: 


P. O. BOX 884 BIRMINGHAM, ALA. 


ROYAL 
UNION 
LIFE 








Illinois 


South Dakota 


lowa 


Nebraska North Dakota 


If you have the qualifications to handle these valu- 
able connections, the opportunities are unlimited 
and remuneration will be more than satisfactory. 
This is an exceptional 








opportunity for a man 
capable of organizing 
and directing an agency 
force. 


In answering give full 
information as to your 
present connections, age, 
experience, and ‘phone 
number. Interview will 
be arranged. 


Write Middle West 
care The Spectator 





EXCEPTIONAL NEW 
POLICY CONTRACT 


Allows insured on Limited 
Pay or Endowment form, to 
change back to Whole Life 
without medical examina- 
tion; without loss of original 
age rate; and withdraw in 
cash excess premiums over 
Whole Life rate, plus 4% 
compound interest, without 
lien or interest charge. 














INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 
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Brill, assistant general counsel, as secretary. 
After reading the Federal injunction Chairman 
Grantges adjourned the meeting until Tuesday. 

Robert E. Daly, acting for Commissioner 
Ben C. Hyde, wired the agents of the company 
to cease writing new business. The States of 
Texas, Indiana, Ohio, Oklahoma, and Nebraska 
have revoked the license of the company. 

Roy C. Toombs, president of the company, 
was rrested Saturday night at the Drake Hotel, 
Chicago, but was later released upon promise*to 
United States Circuit Attorney Howard Sidener 
that he would go to St. Louis on Monday. He 
is said to have been required to post a bond of 
$10,000. Mr. Toombs continues to maintain that 
the present difficulties will be ironed out and 
the company shown to be solvent. 





St. Louts, Mo., August 10.—State and Fed- 
eral receivers for International Life were ap- 
pointed to-day and a conflict for control of com- 
pany thrown into the courts by the failure of 
the company officials to show examiners three 
million five hundred thousand dollars in securi- 
ties and cash that should be among its assets is 
probable. United States District Judge Reeves 
at Kansas City named Robert E. Daly, actuary 
of Missouri Insurance Department, its acting 
head, and Edward P. Wilson, St. Louis Attor- 
ney and brother of Massey Wilson, former pres- 
ident of International, joint receivers under a 
petition filed by James C. Dale of Alabama, a 
policyholder, and C. P. Long, Tupelo, Missis- 
sissippi, a minority stock holder. Messrs. Long 
and Massey Wilson filed a similar suit in St. 
Louis late yesterday but in absence of both Fed- 
eral judges were unable to get immediate action 
on their petitions. The suit charged Roy C. 
Toombs, president of International Life, with 
having removed from assets and converted to 
own use three million five hundred thousand dol- 
lars of the securities alleged to be missing. The 
Federal receivers plan to have Massey Wilson 
operate the company. This decree enjoins stock 
holders from holding scheduled meeting August 
13 and from proceeding with proposed reinsur- 
ance contract with Missouri State Life. Messrs. 
Wilson and Daly were also named Federal re- 
ceivers for International Company of St. Louis, 
a holding company which controls the Interna- 
tional Life. 


The action in the St. Louis Circuit Court fol- 
lowed the actual filing of Federal suit in Kan- 
sas City but St. Louis Court order was served 
on company officials first. In this suit Circuit 
Judge Hamilton appointed State Superintendent 
of Insurance Ben C. Hyde as receiver and in- 
structed him to proceed with liquidation of com- 
pany, according to Missouri law. 

While the Federal receivership petition states 
that the company is solvent and there is no 
actual need for any reinsurance deal the court 
action brought in St. Louis contends that re- 
serves of company are impaired. 

Charles G. Revelle and Emil Brill as coun- 
sel for Interntional Life appeared before 
Judge Hamilton and admitted the impairment 
of the company’s capital stock, “to such an ex- 
tent and in such manner as to authorize and 
warrant the appointment of the State Superin- 
tendent of Insurance as receiver.” 


Examiners’ Report 
(Continued from page 7) 

mittee, George H. Toombs, treasurer, and Vice- 
President T. J. McReynolds carried out the 
wishes of Roy C. Toombs in everyway. They 
further charge that the other directors of the 
company failed in their duty. Another charge 
made by the examiners in their report is that the 
annual statement of the company was false in 
regards to the $3,446,000 in bonds purchased, 
and that the funds of the life company have 
been so manipulated it is now insolvent. 

The report deals at length regarding the finan- 
cial dealing of the life company with the Toombs 
& Daily company. 

In this connection the report reads: 


The president of this company, Roy C. 
Toombs, is the head of an investment corpora- 
tion of Chicago, known as Toombs & Daily. 
Mr. Toombs is also president and the largest 
stockholder of the State Bank & Trust Com- 
pany of Downer’s Grove, Ill. The records and 
books of this company show conclusively that 
the company has been used simply as an annex 
of the above investment brokers, Toombs & 
Daily. The so-called bonds and accrued inter- 
est to the amount of $3,562,952.24, which should 
be in possession of the company, for which 
Toombs & Daily have received cash or its equiv- 
alent have been unaccounted for. Your exam- 
iners have requested an explanation respecting 
these transactions and have been unable to se- 
cure any explanation whatever. 

Harold Woodward was brought here from the 
State Bank of Downer’s Grove in February of 
this year to gradually take charge of the invest- 
ment department of this company. 

He states that the company never received any 
actual bonds for the above amount, but all it 
did receive was a so-called interim certificate of 
Toombs & Daily saying that the above company 
was entitled to such and such bonds, the interim 
certificate giving descriptions. Even these in- 
terim certificates were taken from the possession 
of the company to Toombs & Daily by Mr. 
Woodward on June 19. 

This manipulation of the bonds of this com- 
pany is shown by the fact the securities pur- 
ported to have been purchased on December 31, 
1927, from Toombs & Daily were sold back to 
this same firm in June, a few days prior to the 
beginning of this examination. 

An examination of the company’s collateral 
loan account in the general ledger disclosed very 
peculiar entries on the credit side of the acccunt 
which we could not account for and upon re- 
questing an explanation the employee in charge 
of the investment accounts stated he had been 
furnished data upon which to make these entries. 
He stated that he understood that a proposed 
deal had fallen through and he claimed when 
first questioned regarding this that the data for 
the entries had been destroyed. 

Later Mr. Russell Fyock, the bookkeeper of 
the investment department, who made the above 
statement was placed under oath by your 
examiners and acknowledged that the data and 
entries had not been destroyed and later in the 
same day same were furnished to us. This data 
indicated that the company was going to dis- 
pose of approximately $7,000,000 of securities, of 
which the $3,562,952.24 of bonds and accrued in- 
terest above referred to were a part, but there 
was no information anywhere in the records or 
books of this company indicating why these 
entries were originally made or the method by 
which the payment for the securities was to be 
made to the company, if any. The data and 
entries have the appearance of an attempted 
manipulation of the company’s assets which 
failed for some reason. 

At a meeting of the board of directors of the 
International Life Insurance Company on Octo- 
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ber 25, 1927, a resolution was adopted, stating: 

“Whereas, International Life Insurance Com- 
pany desires to make to Great Southern Life 
Stock Syndicate and E. P. Greenwood certain 
loans; and 

“Whereas, In order to make said loans it is 
necessary that the company borrow the sum of 
six hundred and fifty thousand (650,000) dol- 
lars, and there not being at this time sufficient 
available cash in the hands of the company to 
complete said loans.” 

The president and secretary were then author- 
ized to borrow from the First National Bank of 
St. Louis for a period of ninety days the aggre- 
gate sum of $650,000 in order to complete the 
above mentioned loan. The company borrowed 
the above amount, paying 6 per cent on the same, 
putting up certain securities in possession of the 
company as collateral for the loan and made the 
loan to the Great Southern Life Stock Syndicate 
as indicated above, which also bore interest at 
the rate of 6 per cent. It is apparent that the 
officers of the company were not making this 
loan for the benefit of the International Life In- 
surance Company but for the benefit of some 
person or persons unknown to your examiners. 

The laws of Missouri and of Texas permit 
life insurance companies to make collaterial 
loans on the stocks of other life insurance com- 
panies as securities. The above mentioned loan 
was made on stock of the Great Southern In- 
surance Company with a market value more than 
twice the total of the amount loaned by the in- 
ternational Life. It is known that the Insur- 
ance Commissioners of the several States do 
not question the sufficiency of the collateral back- 
ing the loan to the Great Southern Life Stock 
Syndicate and E. P. Greenwood. 

In their report the examiners also list the 
remittances by check and bonds made by the In- 
ternational Life Insurance Company to Toombs 
& Daily. 

Remittances made were as follows: 


Octenee 2, TSAI isc sce c asides cosoutnces $200,000.00 


CH a S90 ab k.06 ae cea dareaceatanins 50,000.00 
Waveminet 2, E922 sé Cccncsatcdcencens 800,000.00 
Nawesines... 9.) B9As ais cccnceccadcasones 100,000.00 
Neem 5, -29A7 iin ccnucwencneccanee 466,151.06 
NGOS 4 NTF oc ciccceacsseomeunes 100,000.00 
ey ee. 7 ee a 190,679.09 
ee ey as Lo 7 Fame 50,000.00 
Pecemenet «<9, TSG cs cccicvavedavseades 250,000.00 
po EE OO 7 ee eee eee 657,539.83 
pe ae eer re re 61,650.00 
be eC re er 70,000.00 
TRMGGES S957 SGM ds cee ncocdacexeeenes 10,000.00 
REGEN ES PAS AG eda cedideneccacencusawes 11,600.00 
eMC Pe Boe wks ccvccacoccnseceacdaes 15,000.00 
WERE 2A, BGata src ccdctccnniedcaecedune 10,000.00 
ps eee ne 15,000.00 
PRAT EN CRORE vuit sn bwtcrccadeaupeeas 30,000.00 
DUG 2, Soe da kivcsnucetandveeanesees 25,000.00 
Pi ee Be rr eee 185,000.00 
FOREGO, BOG oe tvisiiccnsqactastaneenee 19,000.00 

Continuing the examiners’ official report 


reads: 


No explanation appears on the records of 
books of this company for what purpose these 
remittances were made to the above firm, and 
the company received no benefit therefrom ex- 
cepting the above referred to interim certificates 
were in possession of the company up to June 
19, when they were taken to the office of Toombs 
& Daily at Chicago. 

The examiners also went deeply into vari- 
ous real estate transactions in which the Inter- 
national Life Insurance Company was a party, 
especially those in which property taken in on 
foreclosure were traded for other real estate of 
greater value, the company paying the difference 
in cash. The legality of these excess cash pay- 
ments is questioned by the examiners in connec- 
tion with two of such deals. The properties in 
question are the St. John’s properties in Kansas 
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A Summer Vacation in 


Canada 


In the cool, forest-covered Highlands of Ontario, 
150 miles north of Toronto, lies lovely Lake of Rays, 
the outing place of the 1926 Peoria Life Hundred 
Thousand Club. From every direction, from both 
coasts and from north and south, Peoria Life agents 
will assemble this month for this superb outing. 

We take a pardonable pride in the Peoria Life 
agency clubs. Admission is not based merely on 
volume of production. High professional qualifica- 
tions and standards of service are required for this 
honor. In offering these delightful annual outings, 
the Company recognized the attainments of its 
agents who qualify for such distinction. 

Having once tasted the benefits and the prestige 
that go with club membership, Peoria Life agents 
are exceedingly loath to lose their advantage, eager 
and anxious to advance themselves to the higher 
clubs. The Peoria Life clubs with their attractive 
rewards constitute one of the incentives which 
stimulate Peoria Life agents to higher ambitions 
and increasingly greater success. 

Co. 


Peoria Life Insurance 


Peoria, Illinois 
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Question: What great advantage 
does the juvenile policy open 


to L. N. L. Agents? 


The juvenile policy opens 
many doors to The Lincoln 
National Life man and 
makes it possible for him 
to write not only the chil- 
dren but frequently the 
whole family. 





Answer: 


THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 
“Its Name Indicates its Character” 
FORT WAYNE, INDIANA 


Insurance in Force More than 540 Millions 


























Some Problems 
of Longevity 


An Aid to —— and Public Health 


A Broad and Absorbing Review of Factors Af- 
fecting Health and Length of Life 


By Frederick L. Hoffman, LL. D. 


Consulting Statistician The Prudential Insurance 
Company of America 


The scope of this valuable work is shown 
by its chapter titles: 


Introduction 

What is Longevity 

Problems of Human Increase 
The Marital Death Rate 
Fecundity and Birth Control 
Wasted Children’s Lives 

The Health of Primitive Man 
Civilization and the Death Rate 
The Health of the Negro 

The Dangers of Motherhood 
The Bar Sinister 

Health in the Tropics 

What Causes Death 

Vanishing Malaria 

Lingering Leprosy 

When the Heart Fails 
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City carried on the books of the company at 
$406,900, and that of the Stanleigh Hotel of Chi- 
cago, carried at $248,771. These total $655,- 
671 and were completely disallowed by the exam- 
iners, figuring in the $2,014,463.39 impairment 
of the company reserves. 

On October 25, 1927, the International Life 
Insurance Company purported to sell an $850,000 
mortgage to the First National Bank of St. 
Louis, agreeing to repurchase the same in 90 
days. This is in effect a loan of $800,000 by 
the International Life at 6 per cent interest. 
On October 24, 1927, the International Life In- 
surance Company, drew a check for $800,000 to 
make a deposit with the Baltimore Trust Com- 
pany, of Baltimore, Md. The authority to open 
this account was not granted the company until 
October 25, 1927. The records of this company 
show that a check was drawn payable to Toombs 
& Daily for the full amount of this $800,000 on 
November 1, 1927, and was indorsed by Toombs 
& Daily to the Baltimore Trust Company, of 
Baltimore, Md. 

The examiners discuss at some length this 
$800,000 check, explaining that Vice-President 
McReynolds when questioned concerning it said 
the company had received securities for this 
money. The examiners add that McReynolds 
promised to produce a list of these securities, 
but neither such list or other explanation was 
given by him. 

A “Miscellaneous Suspense Account” found 
by the examiners is given several paragraphs in 
their report, their conclusion being that it was 
nothing more than an account with Toombs & 
Daily. They further conclude that the securi- 
ties alleged to have been involved in the tran- 
sactions between the International Life Insur- 
ance Company and the Toombs & Daily Com- 
pany were never actually in the possession of the 
life insurance company. 

Touching on the annual report made by the 
International Life Insurance Company to the 
various State insurance departments the exam- 
iners charge that this statement was falsified in 
that it did not reflect the annual bond transac- 
tions of the life company as shown on its books. 
The company’s records, it is stated, show that it 
actually purchased $3,590,955 in bonds during 
1927, of which $3,466,205 were secured from 
the Toombs & Daily Company. President 
Toombs is said to have stated under oath these 
bonds were secured during November and De- 
cember while the annual statement shows that 
$467,500 of the bonds were neither acquired or 
disposed of and the balance acquired on Decem- 
ber 31, 1927. 


The report points out further that between 
January 1 and June 30, 1928, $3,441,897.50 of 
securities were disposed of, all but $10,500 on 
June 30, apparently. The June 30 transaction 
included the identical bonds which company rec- 
ords indicate were purchased from Toombs & 
Daily on December 31, 1927, and June 5, 1928. 
The examiners state that the company’s books 
show this credit item to the bond account but 
no offsetting debit entry could be found. 


The personal appearance of President Toombs 
before the examiners in St. Louis prior to the 
visit of the six examiners to Chicago is then 
In this connection the report 


touched upon. 
States: 





After placing Mr. Toombs on oath and hear- 
ing his testimony, Mr. Toombs was told that it 
was considered necessary that the examiners 
should visit the offices of Toombs & Daily and 
investigate all these transactions. Mr. Toombs 
at that time acquiesced in this proposal. With 
this understanding six of your examiners went 
to Chicago and were on hand at the office of 
Toombs & Daily on Monday morning, July 23, 
1928. Formal demand was made by your exam- 
iners on Mr. Toombs for permission to examine 


. the securities belonging to the International Life 


Insurance Company, also for permission to 
examine into the records pertaining to various 
transactions between Toombs & Daily and the 
International Life Insurance Company. 

Mr. Toombs denied your examiners the right 
to make the investigation at that time and stated 
in a signed statement that the securities and rec- 
ords pertaining thereto as well as the records of 
other transactions mentioned would be available 
for the investigation and inspection by your 
examiners the next morning. 

Tuesday, July 24, 1928, at 11 a. m, your 
examiners accordingy made their appearance at 
the office of Toombs & Daily at 11 a. m., and 
again requested permission of Mr. Toombs 
to examine the securities belonging to the In- 
ternational Life Insurance Company. Mr. 
Toombs advised your examiners that he was un- 
able at that time to produce the securities and re- 
fused to permit an examination of the records 
of Toombs & Daily and requested more time 
to set his affairs in shape. 


Your examiners are now in possession of a 
signed statement by Mr. Toombs to the effect 
“it is necessary that I have further time in 
which to prepare my records in connection 
with the examination of Toombs & Daily Co. 
and the securities which belong to the Interna- 
tional Life Insurance Company, therefore I can- 
not submit to you the records and securities at 
this time.” 


After considerable effort we were enabled to 
produce an account of what was claimed to be 
a contract for the sale of certain collateral 
loans and real estate and deeds of trust of the 
International Life Insurance Company. This 
contract purports to be an agreement between 
the International Life Insurance Company and 
the Toombs Trust Company, which we under- 
stand has recently been organized. As an actual 
fact, it is not a contract of sale, but the interpre- 
tation given by your examiners is that it simply 
provides for the listing of these assets of the 
company with the Toombs Trust Company, 
which was to dispose of them and receive a 5 
per cent commission therefor. No mention what- 
ever is made in this contract of the bonds or 
securities referred to heretofore from time to 
time. 


The president of this company is apparently 
treating the company as a personal concern, 
using its funds in violation of the law. The 
other two members of the finance committee ap- 
parently carry out his wishes in every way. 
The directors of the company have not asserted 
themselves in performing their duties as direct- 
ors of a life insurance company. The president 
and his representatives have manipulated the 
funds of the company in such a way that the 
company is now insolvent. Its condition is 
hazardous to the public, its stockholders and 
policyholders. As soon as knowledge concern- 
ing the condition of this company reaches the 
public there will undoubtedly be efforts by vari- 
ous policyholders and other creditors to with- 
draw their equity in the company and should this 
result it would place them as preferred cred- 
itors. 


It is the opinion of your examiners, there- 
fore, that prompt action should be taken to pro- 
tect all interested parties. 


II 


TOOMBS=DAILY IN 
RECEIVERSHIP 





Affairs of Roy C. Toombs Are Seri- 
ously Involved 





ARRESTED ON EMBEZZLEMENT 
CHARGE 





Writ of Habeas Corpus Asked—Certificate 
for Excess Stock Figures in Interna- 
tional Life Investigation 


Cuicaco, Itt., August 14.—Receivership for 
the Toombs & Daily Company, the. investment 
house headed by Roy C. Toombs, president of 
the International Life of St. Louis, was ordered 
Tuesday as a result of the disclosures and pub- 
licity given the disappearance of $3,500,000 of 
assets from the vaults of Internationai and the 
association of Toombs’ name with the disap- 
pearance. Mr. Toombs is presumably still in 
Chicago. 

The Foreman Trust and Savings Bank was 
appointed receiver on petition of Clarence A. 
Stelle, vice-president of the investment house, 
who was joined by other directors. 

The petition of Stelle charges that Toombs 
entered into a scheme to get control of Inter- 
national Life in 1927 and that without knowl- 
edge or authority of the directors or stockhold- 
ers of Toombs & Daily, used his connection with 
the firm in furtherance of his scheme. It is 
charged that Toombs caused notes and bonds to 
be executed by Toombs & Daily and that he 
then conveyed them to unknown persons in his 
attempt to obtain control of International Life. 

The petition asserts that “after securing con- 
trol Toombs began a series of transfers and 
manipulations of assets of Toombs & Daily and 
the insurance company to an amount and ex- 
tent unknown but involving enormous sums of 
money and resulting in the depletion and ex- 
haustion of assets of Toombs & Daily.” 

The petitioners ask for an accounting. While 
this was taking place in Superior Court, Eugene 
McGarry, attorney for Toombs, appeared before 
Judge Kavanagh in Criminal Court and asked 
for a writ of habeas corpus for Toombs. 
Toombs had been arrested here on Saturday 
night on a warrant charging embezzlement of 
$185,000 of the funds of International and a bond 
of $10,000 was arranged for him on Sunday. 
On Monday he appeared before the Municipal 
Court and a continuance until Wednesday was 
granted. 

The habeas corpus writ filed on Tuesday was 
designed to force the complainants to definitely 
establish whether Toombs should be held on a 
criminal charge. His attorney echoed Toombs’ 
charge of “Persecution” and asserted that his 
client was being made the victim of a factional 
fight within the company. He declared that the 
habeas corpus would bring a “clean bill of 
health’ for Toombs and would put the entire 
question on the court records. 

“We want his enemies to quit harrassing our 
client and we have gone into court to get a 
clean bill of health for him,’ McGarry said. 
“For once and all we intend to clear him of 


(Concluded on page 25) 
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DEATH RATE PER CENT OF MEAN INSURANCE IN FORCE OF ONE HUNDRED INSURANCE COM- 
PANIES, 1908 TO 1927 INCLUSIVE 


(See article on page 5) 
Copyright, 1928, by The Spectator Company, New York 






































































































































AVERAGES 
COMPANIES 1908 | 1909 | 1910] 1911 | 1912 | 1913 | 1914| 1915 | 1916| 1917] 1918 | 1919 | 1920| I921 | 1922 | 1923 | 1924 | 1925 | 1926} 1927 
| 1908 } 1913 ) 1918 | 1923 } 1908 
| to to to to to 
| 1912 | 1917 | 1922 | 1927 | 1927 
Fitna Life.......cesceceseccoesos- 1.22 | 1.27 | 1.29 | 1.24 | 1.20] 1.18 | 1.35 | 1.24 | 1.38 | 1.19 | 1.46 | 1.05 | 0.95 | 0.82 | 0.96 | 0.97 | 0.91 | 0.84 | 0.86 | 0.95 | 1.21 | 1.25 | 1.00 | 0.90 | 1.04 
American Central.............++++- 0.53 | 0.49 | 0.48 | 0.68 | 0.58 | 0.56 | 0.64 | 0.74 | 0.65 | 0.57 | 1.22 | 0.80 | 0.52 | 0.66 | 0.57 | 0.54 | 0.63 | 0.62 | 0.93 | 0.98 | 0.56 | 0.63 | 0.70 | 0.82 0.66 
American, Mich Se 0.98 | 0.71 | 0.32 | 0.33 | 0.42 | 0.37 | 0.46 | 0.55 | 0.34 | 0.47 | 0.96 | 0.59 | 0.36 | 0.45 | 0.55 | 0-55 | 0.59 | 0.63 | 0.53 | 0.55 | 0.50 | 0.44 0.58 | 0.57 | 0.56 
American National, Tex............ 0.38 | 0.58 | 0.77 | 0.48 | 0.79 | 0.54 | 0.62 | 0.59 | 0.48 | 0.61 | 1.02 | 0.92 | 0.56 | 0.51 | 0.52 | 0.69 | 0.58 | 0.73 | 0.57 | 0.57 | 0.61 | 0.57 | 0.65 0.62 | 0.62 
NT BI 6 ns swat psents deciewncas 1.23 | 1.00 | 0.85 | 0.59 | 0.93 | 0.64 | 0.53 | 0.71 | 0.72 | 0.54 | 1.13 | 0.55 | 0.51 | 0.48 | 0.51 | 0.67 | 0.59 | 0.54 | 0.73 | 0.65 | 0.92 | 0.63 0.64 | 0.65 | 0.60 
Ee Prey 0.71 | 0.66 | 0.81 | 0.64 | 0.69 | 0.54 | 0.78 | 0.91 | 0.76 | 0.62 | 1.42 | 0.90 | 0.68 | 0.67 | 0.67 | 0.79 | 0.73 | 0.72 | 0.77 | 0.77 | 0.72 | 0.72 | 0.81 | 0.76 0.76 
OS Oe ee ae 0.32 | 0.51 | 0.35 | 0.30 | 0.35 | 0.36 | 0.47 | 0.36 | 0.38 | 0.41 | 0.91 | 0.50 | 0.47 | 0.32 | 0.40 | 0.40 | 0.40 | 0.51 | 0.40 | 0.38 | 0.36 | 0.37 | 0.51 | 0.42 | 0.43 
DORMETS RERTVC... 6 5050000 s0cce cee 0.38 | 0.37 | 0.43 | 0.38 | 0.47 | 0.60 | 0.42 | 0.49 | 0.45 | 0.39 | 0.79 | 0.78 | 0.36 | 0.45 | 0.44 | 0.59 | 0.46 | 0.49 | 0.57 | 0.48 | 0.41 | 0.47 | 0.52 | 0.52 | 0.50 
SSORCHCIRL LALC. 006005000 000020000810 0.59 | 0.33 | 0.25 | 0.41 | 0.31 | 0.36 | 0.36 | 0.44 | 0.34 | 0.65 | 1.38 | 0.91 | 0.58 | 0.44 | 0.63 | 0.54 | 0.73 | 0.49 | 0.56 | 0.56 | 0.34 | 0.44 | 0.75 | 0.57 | 0.59 
NSE ie anSobcciedenees oes 1.18 | 1.40 | 1.42 | 1.30] 1.58 | 1.15 | 1.75 | 1.70] 1.47 | 1.28 | 1.74] 1.44 | 1.26 | 1.21 | 1.11 | 1.45 | 1.24 | 1.26] 1.17 | 1.04 | 1.39 | 1.47 | 1.32 | 1.22 | 1.32 
Boston EN gccicaaeaah«eenes ...| 1.58] 1.72 | 1.69 | 1.23 | 1.36 | 1.42 | 1.37] 1.50] 1.50] 1.30 | 1.96 | 1.26 | 2.09 | 1.13 | 1.37 | 1-02 | 0.97 | 1.44 | 1.03 | 1.13 | 1.51 | 1.42 | 1.55 | 1.12 | 1.35 
SMES s 555 :siris:cise sd siceost one 0.38 | 0.35 | 0.30 | 0.69 | 0.68 | 0.73 | 0.50 | 0.30 | 0.67 | 0.45 | 1.49 | 0.84 | 0.83 | 0.59 | 0.65 | 0.62 | 0.74 | 0.70 | 0.79 | 1.11 | 0.50 | 0.52 | 0.84 | 0.80 | 0.74 
Se ee 0.34 | 0.13 | 0.17 | 0.00 | 0.43 | 0.44 | 0.27 | 0.38 | 0.53 | 0.22 | 0.58 | 0.63 | 0.48 | 0.27 | 0.35 | 0.17 | 0.26 | 0.22 | 0.19 | 0.44 | 0.21 | 0.36 | 0.43 | 0.25 | 0.32 
SER SS pik des0csweosce eae 0.49 | 0.34 | 0.37 | 0.21 | 0.34 | 0.34 | 0.37 | 0.39 | 0.34 | 0.34 | 0.70 | 0.80 | 0.67 | 0.33 | 0.41 | 0.36 | 0.41 | 0.41 | 0.41 | 0.40 | 0.34 | 0.30 | 0.55 | 0.54 | 0-45 
SS rer 0.59 | 0.32 | 0.24 | 0.34 | 0.44 | 0.38 | 0.20] 0.40 | 0.29 | 0.53 | 1.17 | 0.46 | 0.46 | 0.37 | 0.48 | 0.33 | 0.39 | 0.48 | 0.46 | 0.57 | 0.38 | 0.37 | 0.54 | 0.46 | 0.47 
MSREREMMIB i 55 bos suas veceeeues 0.60 | 1.21 | 0.73 | 0.84 | 0.94 | 1.11 | 1.01 | 0.82 | 1.07 | 2.13 | 1.43 | 1.13 | 2.04 | 1.53 | 1.10 | 2.38 | 1.35 | 0.93 | 0.61 | 0.97 | 0.87 | 1.22 | 1.45 | 1.12 | 1-15 
Columbian National 0.72 | 0.81 | 0.54 | 0.67 | 0.75 | 0.60 | 0.65 | 1.25 | 0.76 | 0.66 | 0.43 | 0.79 | 0.83 | 0.73 | 0.72 | 0.91 | 0.73 | 0.66 | 0.65 | 0.74 0.80 | 0.72 
Commonwealth, Ky 0.41 | 0.55 | 0.56 | 0.76 | 0.66 | 0.95 | 0.65 | 1.20 | 1.08 | 0.51 | 0.57 | 0.71 | 0.57 | 0.48 | 0.54 | 0.50 | 0.53 | 0.62 | 0.72 | 0.74 | 0.53 0.61 
Connecticut General 0.75 | 0.81 | 0.66 | 0.72 | 0.91 | 0.91 | 0.62 | 1.22 | 0.70 | 0.68 | 0.66 | 0.60 | 0.58 | 0.66 | 0.60 | 0.66 | 0.64 | 0.73 | 0.76 | 0.72 0.64 | 0.69 
Connecticut Mutual 2.34 | 2.21 | 2.18 | 1.80] 2.00 | 1.78 | 1.58 | 1.98 | 1.64 | 1.39 | 1-28] 1.04 | 1.04 | 0.94 | 0.95 | 1.01 | 0.92 | 2.35 | 1.86] 1.42 | 0.95 1.46 
Conservative, MEW Riss on esieceiea osc 0.44 | 0.43 | 0.63 | 0.41 | 0.54 | 0.91 | 0.51 | 0.29 | 0.36 | 0.45 | 1.26 | 0.92 | 0.59 | 0.72 | 0.77 | 0.73 | 1.01 | 0.66 | 0.69 | 0.90 | 0.50 | 0.46 | 0.80 0.80 | 0.75 
Continental American.............. 0.71 | 0.00 | 0.76 | 0.37 | 0.29 | 0.20 | 0.26 | 0.44 | 0.41 | 0.30 | 1.13 | 0.64 | 0.46 | 0.39 | 0.44 | 0.66 | 0.31 | 0.44 | 0.73 | 0.28 | 0.26 | 0.33 0.56 | 0.48 | 0.47 
RIOMCIRENIEMLNIVAO o.2 in nin nie'n.0'9 0's ¢:0 pins 5 0.40 | 0.31 | 0.52 | 0.44 | 0.45 | 0.66 | 0.65 | 0.77 | 0.57 | 0.66 | 1.38 | 1.21 | 0.86 | 0.77 | 0.62 | 0.66 | 0.61 | 0.68 | 0.90 | 0.72 | 0.43 | 0.66 | 0.90 | 0.73 | 9-75 
——-> SS 1.60 | 1.57 | 1.50| 1.50] 1.48] 1.39 | 1.41 | 1.52 | 1.49 | 1.40 | 1.66 | 1.31 | 1.13 | 1.03 | 1.03 | 0.99 | 0.93 | 0.87 | 0.93 | 0.90 | 1.53 | 1-44 | 1.20 | 0.93 1.18 
quitable, Des Moines............. 0.43 | 0.63 | 0.56 | 0.46 | 0.49 | 0.45 | 0.40 | 0.42 | 0.54 | 0.42 | 1.00 | 0.55 | 0.49 | 0.40 | 0.44 | 0.51 | 0.39 | 0.35 | 0.44 | 0.40 | 0.51 | 0.44 | 0.53 | 0-41 0.46 
MEE EAIOY 505s 50500 00b00%s0ces 0.57 | 0.56 | 0.65 | 0.79 | 1.02 | 0.69 | 0.83 | 0.69 | 0.81 | 0.66 | 1.23 | 0.75 | 0.62 | 0.67 | 0.82 | 0.70 | 0.72 | 0.73 | 0.58 | 0.59 | 0.75 | 0.74 | 0.78 0.65 | 0.71 
omar fl Mutual..... Sabwsebareeeee 1.18 | 1.35 | 1.29 | 1.29 | 1.33 | 1.20] 1.38 | 1.41 | 1.49] I-11 | 1.71 | 1.15 | 0.99 | 1.04 | 0.88 | 0.94 | 0.99 | 0.83 | 0.95 | 0.94 | 1.29 | 1.32 | 1.12 0.83 | 1.11 
| ORAS eee 0.84 | 0.95 | 1.16 | 0.87 | 0.90 | 0.91 | 09.3 | 0.86 | 0.88 | 0.87 | 1.12 | 0.87 | 0.64 | 0.62 | 0.67 | 0.68 | 0.68 | 0.74 | 0.69 | 0.66 | 0.94 | 0.89 | 0.74 0.69 | 0.76. 
George ET re 0.54 | 1.02 | 0.71 | 0.69 | 0.47 | 0.64 | 0.33 | 0.72 | 0.69 | 0.90 | 1.10 | 0.99 | 0.49 | 0.53 | 0.98 | 0.71 | 0.69 | 0.69 | 0.84 | 0.67 | 0.67 | 0.67 | 0.80 | 0.72 | 9-73 
RERUN D EAU 6 56:6 5svsswwivemeweisiasis 0.63 | 0.51 | 0.59 | 0.42 | 0.23 | 0.27 | 0.25 | 0.31 | 0.35 | 0.34 | 0.96 | 1.06 | 0.33 | 0.35 | 0.40 | 0.42 | 0.29 | 0.29 | 0.27 | 1.02 | 0.49 | 0.28 | 0.54 | 0.52 | 0-45 
Guardian, New York ............. 1.43 | 1.38 | 1.22 | 1.31 | 1.22 | 1.07 | 1.18 | 1.34 | 1.07 | 1.23 | 1.50] 1.13 | 0177 | 0.73 | 0.80 | 0.80 | 0.83 | 0.78 | 0.76 | 0.81 | 1.32 | 1.18 | 0.96 | 0.80 | 1.01 
Home EMEC crsickneessccenase ey: 1.16 | 1.08 | 1.02 | 1.18 | 0.99 | 0.91 | 1.14 | 1.05 | 1.16 | 0.87 | 1.18 | 1.08 | 0.87 | 0.79 | 0.82 | 0.85 | 0.85 | 0.91 | 0.83 | 0.85 | 1.08 | 1.02 | 0.93 0.86 | 0.94 
BENGE AAIE, 0 vic sic 00 0's'06.0010 renee, 1.06 | 1.25 | 1.01 | 1.01 | 0.99 | 0.98 | 0.89 | 0.81 | 1.01 | 0.84 | 1.02 | 0.93 | 0.78 | 0.73 | 0.70 | 0.64 | 0.67 | 0.67 | 0.67 | 0.70 | 1.05 | 0.91 | 0.81 0.67 | 0.80 
se mer SS ARR ae 0.67 | 0.33 | 0.11 | 0.12 | 0.18 | 0.21 | 0.19 | 0.35 | 0.30 | 0.50 | 0.88 | 0.51 | 0.50 | 0.30 | 0.36 | 0.23 | 0.46 | 0.40 | 0.41 | 0.40 | 0.24 | 0.34 | 0.46 | 0.39 | 0-40 
nter-southern......... Oven <bewcen 0.49 | 0.83 | 0.30 | 0.08 | 0.60 | 0.28 | 0.76 | 0.75 | 0.63 | 0.97 | 1.26 | 1.05 | 0.92 | 0.66 | 0.82 | 0.83 | 0.83 | 0.87 | 0.84 | 0.81 | 0.43 | 0.78 | 0.91 0.84 | 0.84 
oe SEMIN <5 hae css pokuicesco ne 0.67 | 0.77 | 0.86 | 0.67 | 0.78 | 0.81 | 0.74 | 0.89 | 0.85 | 0.87 | 1.34 | 0.83 | 0.73 | 0.65 | 0.70 | 0.71 | 0.69 | 0.72 | 0.79 | 0.76 | 0.74 | 0.83 | 0.81 | 0.74 | 9-77 
SODERMOD >. niin scxdces ste scos vase a 0.65 | 0.49 | 0.46 | 0.43 | 0.35 | 0.45 | 0.46 | 0.49 | 0.45 | 1.17 | 0.63 | 0.54 | 0.42 | 0.43 | 0.49 | 0.40 | 0.46 | 0.46 | 0.49 | 0.48 | 0.45 | 0.59 0.46 | 0.50 
Lafayette, Ind i 0.49 | 0.38 | 0.39 | 0.54 | 0.41 | 0.39 | 0.70 | 0.43 | 0.81 | 0.69 | 0.72 | 0.28 | 0.51 | 0.48 | 0.52 | 0.51 | 0.49 | 0.59 | 0.76 | 0.44 | 0.56 | 0.52 0.58 | 0-54 
— S Seeeee Pee . 0.48 | 0.48 | 0.51 | 0.19 | 0.39 | 0.70 | 0.69 | 0.42 | 0.47 | 1.31 | 0.49 | 0.67 | 0.55 | 0.72 | 0.80 | 0.50 | 0.62 | 0.62 | 0.70 | 0.40 | 0.53 | 0.70 0.64 | 0.63 
ife Ins. Co. of Va.*.. . 1.28 | 1.13 | 1.07 | 0.90 | 0.82 | 0.82 | 0.91 | 0.78 | 0.64 | 1.53 | 0.78 | 0.84 | 0.57 | 0.62 | 0.52 | 0.59 | 0.53 | 0.75 | 0.77 | 1.12 | 0.78 | 0.76 0.65 | 0-72 
Rzmpola Dasional «6. <65.c0s:c soe 00 0.13 | 0.24 | 0.18 | 0.15 | 0.44 | 0.30 | 0.48 | 0.36 | 0.57 | 0.41 | 1.13 | 0.58 | 0.55 | 0.46 | 0.56 | 0.79 | 0.66 | 0.55 | 0.76 | 0.99 | 0.26 | 0.44 | 0.59 | 9-77 | 9-70 
SO EE 1.94 | 1.89 | 1.91 | 1.97 | 1.79 | 1.61 | 2.05 | 2.11 | 1.88 | 1.99 | 2.37 | 1.83 | 1.60 | 1.55 | 1.65 | 1.65 | 1.60 | 1.29 | 1.56 | 0.40 | 1.90 | 1.92 | 1.78 | 1.40 1.76 
LS See eee 1.70 | 1.16 | 1.22 | 1.14 | 1.64 | 1.16 | 1.67 | 1.55 | 1.20 | 1.09 | 2.00] 1.50 | 0.91 | 1.01 | 1.22 | 1.09 | 1.01 | 0.99 | 1.08 | 0.95 | 1.38 | 1.33 1.36 | 1.08 | 1.24 
ene DOMME oi vnoss veo om 1.16 | 1.05 | 1.04] 0.95 | 1.09 | 1.04 | 1.03 | 1.11 | 1.09 | 0.98 | 1.39 | 0.94 | 0.90 | 0.75 | 0.84 | 0.76 | 0.77 | 0.73 | 0.78 | 0.61 1.06 | 1.05 | 0.93 | 0.75 | 0-87 
NE ss eceahsestns000eans 0.79 | 0.81 | 0.77 | 0.74 | 0.75 | 0.75 | 0.72 | 0.76 | 0.77 | 0.76 | 1.21 | 0.83 | 0.66 | 0.57 | 0.58 | 0.59 | 0.58 | 0.59 | 0.61 | 0.60 | 0.77 | 0. 76 | 0.72 | 0.59 | 0.66. 
i | 0.45 | 0.25 | 0.36 | 0.24 | 0.26 | 0.23 | 0.43 | 0.14 | 0.54 | 0.26 | 0.90 | 0.50 | 0.38 | 0.36 | 0.39 | 0.34 | 0.38 | 0.46 | 0.27 | 0.55 | 0.29 | 0.33 | 0.47 | 0.41 | 0-41 
ww FUMIE, vwsviivaccevann’ 0.21 | 0.42 | 0.18 | 0.27 | 0.21 | 0.38 | 0.38 | 0.28 | 0.41 | ‘0.26 | 1.19 | 0.56 | 0.35 | 0.27 | 0.44 | 0.43 | 0.37 | 0.27 | 0.66 | 0.50 | 0.25 | 0.34 | 0.51 | 0-45 | O44 
BEONN Eg esos cach vicsies cicicaaen 0.38 | 0.23 | 0.43 | 0.16 | 0.22 | 0.56 | 0.21 | 0.46 | 0.43 | 0.24 | 1.12 | 0.52 | 0.42 | 0.44 | 0.34 | 0.29 | 0.32 | 0.36 | 0.40 | 0.47 | 0.26 | 0.64 | 0.52 | 0.37 0.46 
se eeewence “anche ona. SEED 1.39 | 1.34 | 1.46 | 1.55 | 1.34 | 1.08 | 1.11 | 1.27] 1.25 | 1.06 | 1.44 | 0.95 | 0.65 | 0.63 | 0.64 | 0.75 | 0.69 | 0.78 | 0.72 | 0.58 | 1.47 | 1.12 | 0.78 | 0.70 | 0-93 
ER NED 5:6 5:04 0 G'oa1e no a vee 0.62 | 0.78 | 0.85 | 0.95 | 0.68 | 0.95 | 0.74 | 0.67 | 0.62 | 0.60 | 1.38 | 0.76 | 0.63 | 0.50 | 0.75 | 0.70 | 0.76 | 0.73 | 0.84 | 0.71 | 0.79 | 0.68 | 0.75 | 9.75 0.75 
pond Benefit (pie Webaweweh asses 1.14 | 1.17 | 1.26 | 1.16 | 1.22 | 1.05 | 1.07] 1.01 | 1.12 | 0.97 | 1.32 | 1.03 | 0.90 | 0.83 | 0.78 | 0.89 | 0.91 | 0.83 | 0.91 | 0.83 | 1.18 | 1.04 | 0.95 0.87 | 0.96 
ee Ee Co, Se ee 1.49 | 1.59] 1.56 | 1.55 | 1.52 | 1.46 | 1.56 | 1.57] 1.59 | 1.48 | 1.68 | 1.42 | 1.33 | 1.10] 1.21 | 1.18 | 1.08 | 1.02 | 1.01 | 1.02 | 1.57 | 1.53 | 1.33 | 1-05 1.30 
ot ee eee 1.28 | 1.73 | 1.40| 1.51 | 1.44 | 1.46| 1.30| 1.17 | 1.23 | 0.91 | 1.59 | 0.64 | 0.73 | 0.53 | 0.58 | 0.57 | 0.61 | 0.65 | 0.56 | 0.51 | 1.47 | 1.19 | 0.73 | 0-58 | 9-75 
a oe — v. Bis saws tsuieos 0.88 | 1.02 | 0.91 | 0.87 | 1.27| 1.01 | 0.92 | 0.95 | 0.94 | 1.01 | 1.49 | 1.03 | 0.88 | 0.71 | 0.84 | 0.70 | 0.81 | 0.72 | 0.76 | 1.06 | 1.01 | 0.97 | 0.96 | 0.83 | 9-97 
| | Sh) ae 0.99 | 0.98 | 0.98 | 0.93 | 1.09 | 0.92 | 1.02 | 1.14 | 1.08 | 1.06 | 1.29 | 1.04 | 0.95 | 0.86 | 0.84 | 0.80 | 0.80 | 0.84 | 0.85 | 0.86 | 1.00 | 1.05 | 0.97 0.83 | 0-93 
_ RUMMIND bosib sass ateonaisksos rer] 1.16 | 1.11 | 1.24 | 1.02 | 1.05 | 1.12 | 1.09 | 1.02 | 1.51 | 0.95 | 0.98 | 0.70 | 0.83 | 0.77 | 0.78 | 0.78 | 0.71 | 0.77 | 1.18 | 1.06 | 0.95 | 9-77 | 0-92 
ew York Life. ........ 12 | 1.18 | 1.17 | 1.20] 1.21 | 1.16 | 1.17] 1.23 | 1.24 | 1.20] 1.46] 1.19 | 1.04 | 0.87 | 0.86 | 0.85 | 0.82 | 0.78 | 0.79 | 0.79 1.20 | 1.05 | 0.80 | 1.00 
— American, Ill. . 0.64 | 0.22 | 0.28 | 0.41 | 0.49 | 0.62 | 0.54 | 0.62 | 0.41 | 0.97 | 0.59 | 0.62 | 0.50 | 0.52 | 0.56 | 0.70 | 0.51 | 0.61 | 0.61 | 0.37 | 0.53 | 0.62 0.60 | 9.57 
+ see Life. ee re 3 0.25 | 0.27 | 0.79 | 0.16 | 0.25 | 0.43 | 0.26 | 0.53 | 0.62 | 0.97 | 0.90 | 0.49 | 0.41 | 0.43 | 0.48 | 0.28 | 0.43 | 0.27 | 0.44 | O. 36 0.44 | 0.59 | 0.38 | 0-44 
orthwestern Mutual 0.89 | 0.96 | 0.95 | 1.00 | 0.91 | 0.93 | 1.00] 1.07 | 0.92 | 1.21 | 0.99 | 0.91 | 0.80 | 0.88 | 0.88 | 0.82 | 0.83 | 0.84 | 0.88 | 0.95 | 0.97 | 0.94 | 0-80 | 9.93 
ennai ee 1.44 | 1.06 | 1.11] 1.01 | 1.00 | 1.11 | 0.84 | 0.97 | 0.77 | 0.71 | 1.34 | 0.80 | 0.63 | 0.54 | 0.50 | 0.57 | 0.46 | 0.45 | 0.67 | 0.59 | 1.12 | 0.86 | 0.69 | 0.55 0.66 
ee 5 REE ee 0.13 | 0.51 | 0.43 | 0.28 | 0.14 | 0.36 | 0.46 | 0.50 | 0.40 | 0.52 | 1.13 | 0.78 | 0.48 | 0.36 | 0.39 | 0.41 | 0.45 | 0.56 | 0.48 | 0.56 | 0.29 | 0.46 | 0.56 | 0.51 | 0-35 
ROMEMAL, DMM or cscs ce wees essen ce 0.07 | 0.47 | 0.18 | 0.66 | 1.48 | 1.41 | 0.61 | 0.61 | 0.57 | 0.63 | 1.39 | 0.48 | 0.59 | 0.43 | 0.59 | 0.59 | 0.75 | 0.26 | 0.48 | 0.80 | 0.70 | 0.73 | 0.66 | 0.72 | 9-50 
ype van LPR sent a ewe p eeu paismier 0.12 | 0.90 | 0.38 | 0.54 | 0.32 | 0.59 | 0.52 | 0.41 | 0.48 | 0.50 | 1.09 | 0.60 | 0.39 | 0.37 | 0.41 | 0.45 | 0.31 | 0.46 | 0.56 | 0.63 | 0.45 | 0.49 | 0.51 | 0.50 | 0-50 
MODY... ceccccceccseccccceses 0.25 | 0.82 | 1.63 | 1.31 | 1.46 | 0.80 | 1.93 | 0.95 | 1.50 | 1.45 | 1.49 | 0.76 | 0.82 | 0.76 | 0.57 | 0.54 | 0.49 | 0.60 | 0.73 | 0.58 | 1.34 | 1-30 | 0.81 0.60 | 0.82 
Oregon Life. 0.20 | 0.11 | 0.26] 0 5 3 
OE err ere 3 : -40 | 0.36 | 0.48 | 0.17 | 0.37 | 0.50 | 0.63 | 0. 0.68 | o. 0.23 | 0.61 | 0.38 | 0.40 | Oo. 0.65 | 0.59 | 0.30 | 0.45 | O. 0.51 | 0-49 
ie ES ye eae 0.84 | 0.73 | 0.89 | 0.81 | 0.86 | 0.85 | 0.87 | 0.93 0.83 0.83 “0 0.89 | o bo 0.67 0.65 0.83 o.6t oer oO. 58 062 Oba 0.80 0.80 0.62 | 0.71 
ao lag ney see Cees 1.01 | 1.06 | 1.12 | 1.08 | 1.16 | 1.09 | 1.19 | 1.13 | 1.18 | 1.10 | 1.52 | 1.12 | 1.15 | 0.87 | 1.00] 1.01 | 1.00 | 0.93 | 0.97 | 0.99 | 1.09 | 1.13 | 1.16 | 1.02 | 0-72 
Phinda a tix ie DN ik wed waneeens G 0.11 | 0.55 | 0.40] 0.10 | 0.19 | 0.58 | 0.36 | 0.24 | 0.43 | 0.36 | 0.57 | 0.49 | 0.50 | 0.43 | 0.50 | 0.30 | 0.53 | 0.42 | 0.65 | 0.48 | 0.25 | 0.38 | 0.49 | 0-49 0.47 
POPE RRO. 5 svicinnscnwscaasar 0.73 | 0.70 | 0.88 | 0.90 | 0.88 | 1.44 | 0.90 | 1.07 | 0.72 | 1.06 | 1.56 | 1.08 | 0.97 | 1.08 | 0.95 | 0.95 | 0.93 | 0.99 | 1.33 | 1-12 | 0.81 | 1.03 | 1.10 | 1.07,; 1-04 
ee ant nkahhaawen ome Gowen 1.18 | 1.24 | 1.29 | 0.99 | 1.26 | 1.14 | 0.99 | 1.16 | 1.00 | 0.93 | 1.38 | 0.98 | 0.85 | 0.76 | 0.84 | 0.85 | 0.93 | 0.79 | 0.78 | 0.85 | 1.19 | 1.04 | 0.92 | 0.83 0.96. 
_ Pilot Life§.........csceeseeceeeces 0.41 | 0.43 | 0.56 | 0.28 | 0.58 | 0.37 | 0.50 | 0.53 | 0.35 | 0.42 | 1.15 | 0.69 | 0.60 | 0.44 | 0.53 | 0.39 | 0.46 | 0.41 | 0.78 | 0.75 | 0.46 | 0.44 | 0.64 | 0.58 | 0-92 
Postal Life..... EsSneaeancuseac cele 0.10 | 0.61 | 1.05 | 2.02 | 2.24 | 2.21 | 2.51 | 1.98 | 1.80 | 2.12 | 2.10 | 1.74 | 1.99 | 1.46] 2.00} 1.92 | 1.61 | 1.43 | 1.77 | 1.44 | 2.01 | 2.14 | 1.86 1.63 | 1.89 
ee ene cd Ae es hooW 0.44 | 0.67 | 0.54 | 0.62 | 0.72 | 0.63 | 0.54 | 0.85 | 0.64 | 0.74 | 0.75 | 0.77 | 0.71 | 0.69 | 0.53 | 0.61 | 0.58 | 0.69 | 0.85 | 0.52 | 0.61 | 0.69 | 0. 62 | 0.58 | 0.67 
ROUBOREVE MARE so 5.5.5:5in0 sis ve eesesies 0.00 | 0.28 | 0.78 | 0.34 | 0.38 | 0.30 | 0.54 | 0.45 | 0.24 | 0.54 | 0.90 | 0.78 | 0.46 | 0.60 | 0.80 | 0.78 | 0.57 | 0.59 | 0.59 | 1.03 | 0.38 | 0.42 | 0.68 | 0.77 | 0.69 
Eeotion 3 TO ey ee eee 0.94 | 0.90 | 0.85 | 0.91 | 0.95 | 0.79 | 0.76 | 0.74 | 0.83 | 0.70] 1.17 | 0.78 | 0.73 | 0.76 | 0.65 | 0.78 | 0.73 | 0.65 | 0. 74 | 0.67 | 0.91 | 0.76 | 0.79 | 0.69 | 0.77 
Spee roo 7 Pn athcicbeicewosiecakee 0.78 | 0.74 | 0.86 | 0.74 | 0.76 | 0.74 | 0.74 | 0.83 | 0.81 | 0.77 | 1.21 | 0.83 | 0.72 | 0.61 | 0.61 | 0.66 | 0.63 | 0.61 | 0.64 | 0.66 | 0.77 | 0.78 | 0.84 | 0.67 | 9-70 
es maaed SME caioscennnane senecasee 0.54 | 0.55 | 0.55 | 0.58 | 0.75 | 0.27 | 0.56 | 0.40 | 0.58 | 0.38 | 0.90 | 0.50 | 0.38 | 0.45 | 0.48 | 0.31 | 0.46 | 0.49 | 0.40 | 0.49 | 0.61 | 0.65 | 0.51 | 0.24 | 0-47 
ee i<saeche (Eveekabics scan 0.73 | 0.92 | 0.81 | 0.56 | 0.62 | 0.54 | 0.69 | 0.59 | 0.60 | 0.62 | 1.01 | 0.77 | 0.52 | 0.56 | 0.55 | 0.56 | 0.53 | 0.75 | 0.64 | 0. eq | 0.70 | 0.61 | 0.63 | 0.65 | 9-57 
eserve Loan..... cen euees Daiswnioes 0.53 | 0.48 | 0.57 | 0.58 | 0.82 | 0.75 | 0.76 | 0.75 | 0.62 | 0.79 | 1.05 | 0.68 | 0.61 | 0.57 | 0.52 | 0.43 | 0.65 | 0.67 | 0.51 |° ‘ij | 0.62 | 0.73 | 0.66 | 0.59 | 0.04 
Royal Uniont 0.81 | 0.85 | 0.88 | 0.68 | 0.73 | 0.5 | | 
ineneese ET ht 85 J i -73 | 0.57 | 0.88 | 0.82 | 0.66 | 0.88 | 1.23 | 0.69 | 0.70 | O. 0.48 | 0.31 | 0.52 | 0.63 | 0.64 | 0.60 | 0.78 | 0. 0.69 | 0.60 | 0-65 
ee eee ere 1.41 | 0.44 | 1.69 | 1.11 1.35 1.24 0.61 | 0.61 | 0.79 | 0.86 0.96 re pe any re» a 0.64 0.98 | O. rd | 0.75 | I os ma “ye | 0.87 | O- 97 
security of America................ 0.57 | 0.39 | 0.22 | 0.46 | 0.78 | 0.75 | 0.88 | 0.38 | 0.70 | 0.92 | 1.43 | 0.65 | 0.70 | 0.61 | 0.62 | 0.56 | 0.52 | 0.49 | 0.71 | 0.70 | 0.48 | 0.72 | 0.75 | 0.56 | | 0 
oe + money 7 ieeuheenaciem 1.22 I.1I | 1.25 | 1.14] 1.25 | 1.18 1.30 | 1.28 | 1.33 | 1.09 | 1.49 | 1.25 | 0.94 | 0.90 | 0.92 | 0.92 | 0.96! 0.71 | 0.80 | 0.77 | 1.19 | 1.23 | 1.08 | 0.82 | 1.04 
ecurity Mutual, Neb.............. 0.37 | 0.42 0.59 | 0.37 | 0.40 | 0.48 | 0.57 0.57 0.44 | 0.47 | 1.73 | 0.61 | 0.59 | 0.40 | 0.55 | 0.30 | 0.32 | 0.32 | 0.43 | 0.54 | 0.43 0.50 | 0.70 0.39 | 0.50 
} \ ! { ( J | ! | t 
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| | | | | 
| | 


| | 
1912 | 1913 | 1914| 1915 | 1916} 1917 | 7 1919 | 1920] 1921 | 1922 
| 





AVERAGES 





1923 | 1924| 1925 | 1926| 1927 
. 1908 | 1913 | 1918 | 1923 | 1908 
to 


I9I2| I917| 1922 | 1927 | 1927 








0.81 | 0.86 | 0.93 | 0.90 | 0.91 | 0.60/ 1 
1.03 | 0.90 | 0.88 | 1.07 | 0.97 | 0.86] 1 
0.92 | 0.71 | 0.87 | 0.90 | 0.95 | 0.86 | I 
1.30] 1.16] 1.13 | 1.10] 1.31] 1.27] 1 
2.25 | 1.61 | 1.45 | 2.29 | 1.68 | 1.93 | 1 


0.57 | 0.45 | 0.51 | 0.39 | 1.71 | 0.42 | 0.54 | 0.83 | 0.59 | 0.42 | 0.28 
0.54 | 0.85 | 0.59 | 0.59 | 0.68 | 0.92 | 0.47 | 0.69 | 0.62 | 0.57 
0.61 | 0.50 | 0.44 | 0.39 | 0.41 | 0.56 | 0.97 | 0.60 | 0.68 | 0.40 | 0.53 
0.91 | 0.87 | 0.91 | 0.77 | 0.78 | 0.97 | 1.24 | 1.02 | 1.02 | 0.65 | 0.74 
1.18 | 1.02 | 1.14 | 1.16] 1.17 | 0.84 | 1.31 | 1.18 | 0.98 | 0.88 | 0.84 


0.45 | 0.31 | 0.34 | 0.36 | 0.34 | 0.42 | 1.07 | 0.66 | 0.68 | 0.45 | 0.50 
0.82 | 1.19 | 1.56 | 0.87 | 0.64 | 0.80 | 1.21 | 0.38 | 0.68 | 0.47 | 0.42 











28 | 0.82 | 0.63 | 0.39 | 0.74 
-25 | 0.78 | 0.71 | 0.64 | 0.61 
-I9 | 0.95 | 0.82 | 0.78 | 0.89 
-28 | 1.27 | 1.18 | 1.22 | 1.01 
OI | 2.23 | 1.74] 1.55 | 1.61 


0.43 | 0.76 | 0.63 | 0.64 | 0.85 | 0.60 | 1.13 | 0.69 | 0.63 | 0.50 | 0.67 
0.65 | 0.62 | 0.71 | 0.83 | 0.66 | 0.57 | 1.35 | 0.90 | 0.77 | 0.70 | 0.65 
0.75 | 0.83 | 0.71 | 0.77 | 0.81 | 0.67 | 1.17 | 0.68 | 0.67 | 0.63 | 0.62 


0.64 | 0.45 | 0.32 | 0.73 | 0.70 | 0.66 | 0.71 | 0.52 | 0.57 | 0.59 
0.48 | 0.62 | 0.77 | 0.56 | 0.68 | 0.71 | 0.65 | 0.64 | 0.63 | 0.64 
0.45 | 0.54 | 0.47 | 0.46 | 0.52 | 0.64 | 0.47 | 0.59 | 0.49 | 0.52 
0.79 | 0.74 | 0.83 | 0.85 | 0.72 | 0.88 | 0.90 | 0.90 | 0.78 | 0.86 
0.95 | 0.82 | 0.76 | 0.96 | 0.73 | 1.15 | 1.06] 1.01 | 0.85 | 0.96 


0.66 | 0.54 | 0.47 | 0.52 | 0.54 | 0.94 | 0.83 | 0.71 | 0.54 | 0.75 
0.55 | 0.58 | 0.58 | 0.58 | 0.62 | 1.08 | 0.93 | 0.79 | 0.57 | 0.69 
0.76 | 0.79 | 0.80 | 0.82 | 0.82 | 0.89 | 0.86 | 0.91 | 0.81 | 0.82 
1.15 | 1.07] 1.19] 1.07 | 1.24 | 1.22] 1.19 | 1.19 | 1.19 | 1.28 
1.59 | 2.06 | 2.12 | 1.56 | 1.38 | 1.96] 1.79 | 1.82 | 1.73 | 1.70 


0.56 | 0.62 | 0.72 | 1.03 | 0.71 | 0.64 | 0.69 | 0.69 | v.74 | 0.71 
0.74 | 0.82 | 0.67 | 0.72 | 0.72 | 0.53 | 0.66 | 0.85 | 0.73 | 0.75 
0.62 | 0.52 | 0.69 | 0.67 | 0.65 | 0.77 | 0.75 | 0.70 | 0.64 | 0.69 
0.47 | 0.58 | 0.40 | 0.56 | 0.73 | 0.40 | 0.36 | 0.64 | 0.56 | 0.55 
0.48 | 0.50 | 0.73 | 0.32 | 0.33 | 0.99 | 0.95 | 0.58 | 0.46 | 0.53 
































COMPANIES 1908 | 1909 | 1910| 1911 
| 
WCIEROMI 5 oo oas cacweseaxomaece 0.54 | 1.18 | 0.68 | 0.53 
Sota CAGES. 6. co ekewesoe ces 1.00 | 0.35 | 0.87 | 0.95 | 0.44 
DEB IRE REGU ou ai cigce cise 9 a Ve io. mat 0.70 | 0.72 | 0.65 | 0.59 
Se ate P EAE coi ais clove bo dieing e cartons 0.72 | 0.58 | 0.80 | 0.72 
State Mutual, Mass: ...6cccecccccs 1.21 | 1.17] 1.12] 1.09 
OE 9 ioe std wan aie Sew ee 0.87 | 0.84 | 1.05 | 1.10 
SRMNMPAORE os casio nen cde een cte ae 1.16 | 1.13 | 1.01 | 1.19 
CMON COnEiS hia coin hx aiveeticadeees 0.89 | 0.95 | 0.86 | 0.85 
WDNR RNG oi vinc5 os kcdnccdew cuecies 1.12 | 1.20] 1.25 | 1.20 
WIDIEOE AEONOE o's cassis dcx caveaaeses 1.61 | 1.90 | 1.85 | 2.25 
Wohuniteer State oi. <5 os.dc.cile oisseie eee 0.79 | 0.58 | 0.50 | 0.93 
West Comat £01@. 5 6 5 o5:05 csccivccccice 0.82 | 0.11 | 0.50 | 0.52 
Western & Southern............... 0.73 | 0.86 | 0.84 | 0.69 
Western Unite << c6.5 5 viecess co ces 0.72 | 0.20 | 0.39 | 0.30 
Walkeonait et coc och ecceesanes 0.50 | 1.22 | 0.95 | 1.52 
Averages (100 companies)...... 1.20 | 1.21 | 1.20] 1.17 


1.18 | 1.09 | 1.12 | 1.16] 1.16 | 1.06 | 1.40 
——— 





1.05 | 0.92 | 0.79 | 0.81 


0.81 | 0.78 | 0.73 | 0.78 | 0.77 | 1.19 | 1.12 | 0.96 | 0.76 | 0.99 
















































































* Not including industrial business. f Figures prior to 1923 


are those of Royal Union Mutual. § Formerly Southern L. & T. 


¢ Formerly Dakota Life. 





Agency Meeting of Business Mens 
Assurance 


Early in the year the Business Mens Assur- 
ance Company of America, Kansas City, Mo., 
announced a change in its plan of holding the 
regular convention of its sales force. As a 
result the convention this year is at Glenwood 
Springs, Col., instead of at the home office as 
in the past. It begins this morning and will 
end Saturday. Formerly the convention was held 
at Kansas City in January and all members of 
the sales force were invited. Those who are at 
Glenwood Springs this year have had to qual- 
ify for directorship in the 1000 Club. Speakers 
at the opening session include: ‘O. K. Johnson, 
president of the 1000 Club, Congressman 
Edward T. Taylor, W. T. Grant, president of 
the Business Mens Assurance Company; W. J. 
Pierce, leader for first half of 1928, and C. W. 
Rogers, director of field service. The afternoon 
will be devoted to recreation with a golf tourna- 
ment, tennis tournament, swimming contest and 
horseback riding. 

Speakers to-morrow include: J. H. Torrance, 
vice-president, and A. W. Hogue, vice-president 
of the company; F. J. Fleming, who has been 
nine times president of the 1000 Club, and Claris 
Adams, secretary of the American Life Con- 
vention. The day’s program provides for a 
mountain trip, a fishing contest, a baseball game 
and a bridge tournament for the ladies. 

On Saturday the speakers will be Miss Chlo 
Peterson, publicity director of the Business 
Mens; Cyrus K. Drew, editor of Insurance Re- 
port; J. G. McQuarrie, Commissioner of In- 
surance for the State of Utah, and President 
Grant. The annual banquet will be held that 
evening. 


Baltimore Delegates to Life Underwriters 
Meeting 


Bartimore, Mp., August 13.—Delegates rep- 
resenting the Baltimore Life Underwriters As- 
sociation who will attend the annual convention 
of the National Association of Life Under- 
writers were announced to-day by George S. 
Robertson, secretary of the local association. 
The delegates will be E. J. Clark, J. K. Voshell, 





C. C. Clabaugh, Bernard Moses and B. L. 
Talley. Both Mr. Voshel and Mr. Clark, who 
are past presidents of the local organization, 
will deliver addresses at the convention. 

The convention this year will be held at the 
Bosk-Cadillac Hotel, Detroit, on September 12, 
13 and 14. 


Judea Life Expanding 

The Judea Life Insurance Company of New 
York has been licensed to do business in the 
States of Michigan and Kentucky. This in- 
creases the number of States where the Judea 
Life has been licensed to fourteen, the other 
twelve being New York, New Jersey, Deleware, 
Maryland, Illinois, Missouri, Minnesota, Texas, 
Massachusetts, Rhode Island, Maine and the 
District of Columbia. 

The Judea Life is a subsidiary of the Judea 
Insurance Company, Ltd., of Palestine, whose 
head office is at Jerusalem. Both companies 
are controlled by the Judea Industrial Corpora- 
tion, chartered in the State of New York. 


Forms Trust Service Department 

Dr. Arthur G. Walker, formerly associated 
with the Union Trust Company of Detroit, has 
been appointed director of the trust service de- 
partment of the Detroit Life Insurance Com- 
pany. 

The function of the trust service department 
of the Detroit Life Insurance Company is to 
assist its agents in rendering service to policy- 
holders in arranging their life insurance affairs, 
particularly where the need for a trust arrange- 
ment is shown. This department will not in 
any way infringe upon the specific services ren- 
dered by the legal profession or the trust com- 
panies but rather will co-operate with them for 
the mutual good of all concerned. 

Dr. Walker is well known throughout the 
State of Michigan, having delivered over eighty 
addresses to business and civic groups in the 
State of Michigan during 1927. 


—A Californian—George C. Dolf of Eureka—has 
made a world’s record, it is believed, in writing one- 
hundred applications in one hundred consecutive work- 
ing days, on an app-a-day basis. He represents the 
State Life of Indiana. 
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John Hancock Loans 

Additional farm and mortgage loans on farm 
and city dwellings and apartment houses, ac- 
cepted by the John Hancock Mutual Life In- 
surance Company during July were $1,900,325. 
This makes total loans of this class since Janu- 
ary 1 of $29,582,124.63. The average rate of 
interest on these loans was 5.55-+ per cent. 

The loans during the seven months’ period 
mentioned were made on 1563 farms totaling 
$11,333,841.63 to yield 5.25 per cent and on 1186 
city properties and $18,248,283 to yield 5.74+ 
per cent. 

The city loans accepted included 943 dwelling 
houses and 214 apartment buildings, housing in 
all 4533 families. 


Connecticut Mutual Life Appointment 

The Connecticut Mutual Life Insurance of 
Hartford announces the appointment of Arthur 
J. Quigley as its general agent at Seattle for all 
parts of the State of Washington lying west of 
the 120th degree of west longitude, except 
Clarke, Cowlitz, Wahkiakum and Pacific Coun- 
ties. He succeeds Harry W. McDonald who re- 
signed as general agent to accept an appoint- 
ment as the company’s city mortgage corre- 
spondent for Seattle. 

Mr. Quigley has been connected with the 
Seattle agency of the Connecticut Mutual for 
nearly fourteen years. 


Michigan Representatives of Western and 
Southern to Meet 


Over 500 Michigan representatives of the 
Western and Southern Life Insurance Company, 
Cincinnati, will attend a jubilee, August 10, at 
Belle Isle Park, Detroit. Sixteen Michigan dis- 
trict offices of the company will participate in 
the outing, each staff being dressed differently. 
Loving cups, cash awards and other prizes will 
be presented to the winners of popularity con- 
tests, athletic events and various games. <A 
ball game will be played between the Greater 
Detroit representatives and the other Michigan 
representatives. W. J. Williams, president of 
the company, will attend a special luncheon in 
his honor and address the picnickers. 
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PHOENIX: 
ASSURANCE COMPANY, LTp. 


of London 
150 William St., New York 


INDEMNITY COMPANY 
150 William Street, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 


Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 


Theft, Accident & Health, Plate Glass. | 















FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 























Address Home Office for Agency Connection 


uz FAMPTON ROADS 
FIRE «© MARINE 
Insurance Company 


NORFOLK, VA. 
HENRY G. BARBEE 


President 


P. D. BAIN 
Chairman of the Board 


























THE SENSE OF SELF-PRESERVATION 
By WILLIAM T. NASH 


An impressive and convincing leaflet stressing the im- 
portance of taking immediate steps to take out life insur- 
ance before it is too late. An excellent leaflet for the 
procastinating prospect. Prices: Sample copy, 15 cents; 
50 copies, $3.50; 100 copies, $6.00; 500 copies, $25; 1,000 
copies, $40.00; 5,000 copies, $160.00; 10,000 copies, $300.00. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 
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SOME DON’TS OF LIFE 


By WILLIAM T. NASH 


3y a series of “Don’ts’’ Mr. Nash points out in this 
leaflet the many benefits to be derived from life insur- 
ance. There are several excellent answers to objections 
which will make the way easier for the agent if properly 
distributed. Prices: Sample copy, 10 cents; 50 copies, 
$2.50; 100 copies, $4.50; 500 copies, $18.00; 1,000 copies, 
$30.00; 5,000 copies, $120.00; 10,000 copies, $225.00. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 

















SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal] 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 

















FORGING AHEAD 
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The Requirements 





NLY skilled craftsmen were employed to forge a head 

for a spear. Likewise, exceptional executive ability 
with vision into the future has always been displayed by 
the officers and directors of successful Insurance 
Companies 


‘THIRTY-FOUR years constant growth of this Com- 

pany bears testimony that it’s management more than 
Dossesses these requisites, and now, moving into it’s spac- 
ious new home office building, indicates further FORG- 
ING AHEAD. 


Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Philadelphia 


E. W. COOK 
Vice-Pres. & Gen'! Mer. 


H. C. STEWART 
President 
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ADVISORY COMMITTEE 
APPOINTED 


Chamber of Commerce Select Notable 
List of Insurance Officials 








H. A. SMITH IS CHAIRMAN 





To Organize at Meeting to Be Held at 
Eastern Point, Conn., August 28 

WasuHincton, D. C. August 11.—President 
William Butterworth of the Chamber of Com- 
merce of the United States has appointed the 
following to the Insurance Advisory Committee 
of the National Chamber for the year 1928-1929 : 

H. A. Smith, chairman, president, National 
Fire Insurance Company, Hartford; P. W. A. 
Fitzsimmons, vice-chairman, president, Michi- 
gan Mutual Liability Company, Detroit; Wil- 
liam Brosmith, vice-president, Travelers Insur- 
ance Company, Hartford; David Brown, man- 
ager insurance department, The Texas Company, 
New York city; F. Highlands Burns, president, 
Maryland Casualty Company, Baltimore; Wal- 
ton L. Crocker, president, John Hancock Mu- 
tual Life Insurance Company, Boston; R. P. 
DeVan, president, DeVan & Co., Charleston, W. 
Va.; Haley Fiske, president, Metropolitan Life 
Insurance Company, New York city; S. S. 
Huebner, Wharton School of Finance and Com- 
merce, University of Pennsylvania, Philadel- 
phia; James S. Kemper, president, Lumbermens 
Mutual Casualty Company, Chicago; J. G. 
Leigh, L. B. Leigh & Co., Little Rock; C. A. 
Ludlum, vice-president, Home Insurance Com- 
pany, New York city; Frederick T. Moses, 
president, Firemens Mutual Insurance Company, 
Providence; Julian S. Myrick, manager, Mutual 
Life Insurance Company, New York city; R. 
G. Simonds, vice-president, Bush Terminal Co., 
New York city. 

The first meeting of the Insurance Advisory 
Committee will be held on August 28, 1928, 
at the Hotel Griswold, Eastern Point, New Lon- 
don, Conn. This committee acts in an advisory 
capacity to the Insurance Department and to the 
board of directors of the National Chamber on 
insurance subjects. 

The activities of the Insurance Department of 
the National Chamber may be classified under 
four main heads: legislation, facts for policy- 
holders, fire prevention and health conservation. 

In legislative matters the department expects 
to study the operation of State workmen’s com- 
pensation funds; continue co-operation with 
member organizations of the chamber in their 
efforts against compulsory automobile insurance 
and study the experience of the Massachusetts 
compulsory law. It will make a study of the 
amount of special insurance taxes imposed by 
the various States, as compared with the expen- 
ditures for insurance supervision. The depart- 
ment will continue its efforts toward the central- 
ization of Federal public health activities; co- 


operate with member organizations in securing 
the further adoption of certificate of automobile 
title legislation; co-operate with members in 
bringing about the further adoption of the prin- 
ciples of the model marine insurance law to the 
District of Columbia, endeavor to secure the 
further adoption of uniform arson legislation; 
study the trends in insurance legislation and 
furnish information to organizations interested 
in legislation affecting insurance. 


Plans for Fire Prevention Week 
(Concluded from page 3) 
ment, water supply and fire alarm service, cost 
$1,112,000,000, or that it cost one-three-hun- 
dredth part of all the nation is worth to pay 
for fire control. 

The Fire Waste Council of the United States 
Chamber of Commerce reports that of the deaths 
from fire 30 per cent are from the country and 
70 per cent from the city, and that of the in- 
juries from fire, 16 per cent are from the coun- 
try and 84 per cent from the city. Other illu- 
minating statistics furnished by the Chamber of 
Commerce are: 

Thirty-one per cent of the deaths from fire 
and 13 per cent of the injuries are children un- 
der ten years of age; 67 per cent of the deaths 
and 46 per cent of the fire injuries occur in 
dwellings; 29 per cent of the deaths and 16 
per cent of the injuries result from fires ignited 
by open flames, 23 per cent of the deaths and 26 
per cent of the injuries follow improper use 
of inflammable liquids ; 16 per cent of the deaths 
and 11 per cent of the injuries follow fires 
originating from defective heating devices. 

The six causes having the largest amounts 
of loss are given by the Actuarial Bureau of 
the National Board of Fire Underwriters as 
follows: 

Carelessness in handling 
cigarettes, etc., $37,700,292. 
Defective chimneys and flues, $28,889,523. 
Stoves, furnaces, boilers and their pipes, $27,- 

471,393. 

Spontaneous ignition, $19,375,515. 

Sparks on roofs, $17,716,184. 

Carelessness in handling electricity and elec- 
trical appliances, $17,229,129. It is interesting 
to note that only 4 per cent of electrical losses 
were found in buildings properly wired, ac- 
cording to the national electrical code. 

The work being done by the National Fire 
Protection Association is of vital importance 
and well deserves the best co-operation possible 
from men and women throughout the country. 
Fire insurance companies have long endeavored 
to erase from the public mind the common feel- 
ing that, after all, when there is a fire there 
is usually an insurance policy which reimburses 
the owner of the destroyed property and so in 
reality there is no great loss. When something 
burns it is gone forever and, indirectly, all of 
us share in that loss. 


matches, cigars, 
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PROGRAM SHAPING UP 


Agents’ Association Will Have Strong 
Speakers’ List 








WEST BADEN MEET AUGURS WELL 





Preliminary Announcement Contains Such 
Names as E. A. St. John, Charles C. 
Younggreen, F. Harold Van Orman, 
and Terrence F. Cunneen 
In a preliminary program announcement of 
the National Association of Insurance Agents is 
seen promise that the thirty-third annual con- 
vention of that organization will be among the 
best it has ever held. The meeting is to be 
held at West Baden Springs, Ind., September 

18, 19, 20 and 21. 

Although the program is not yet arranged in 
final shape, and several speakers are yet to be 
added, the following have accepted invitations 
and will address the agents: 

Charles C. Younggreen, Milwaukee, president 
of the International Advertising Association, the 
new name for what we are accustomed to call 
the Associated Advertising Clubs of the World; 
EK. A. St. John, president of the National Surety 
and president of the Internationai Association 
of Casualty and Surety Underwriters; Glenn 
Griswold, editor, Chicago Journal of Commerce; 
Honorable T. M. Campbell, Jr., Fire Insur- 
ance Commissioner of Texas; Honorable F. 
Harold Van Orman, lieutenant-governor of In- 
diana; J. Heber Hudson, Chicago, director of 
the Mercantile Affairs Department of the IIli- 
nois Chamber of Commerce; Terrence F. Cun- 
neen, manager, Insurance Department of the 
Chamber of Commerce of the United States; 
H. P. Stellwagon, secretary-treasurer, National 
3ureau of Casualty and Surety Underwriters. 


As one can see at a glance, this list of speak- 
ers lends itself admirably to the business devel- 
opment program—an advertising expert; a 
surety executive; an editor of nation-wide fame 
as a writer of business news; a supervising State 
official; a State executive; a National Chamber 
of Commerce manager; a chamber of commerce 
official; a casualty rating expert. 


Harold Van Orman is one of the big men of 
the Middle West. In recent years, Indiana has 
been none too fortunate in the selection of its 
officials. Mr. Van Orman, however, stands un- 
touched and unscathed by the political intrigu- 
ing that has surrounded some others of the 
Hoosier political family. 

An outstanding orator of great forensic abil- 
ity, he wields a tremendous power over an audi- 
ence on any occasion. Speaking to the general 
theme of this thirty-third annual convention of 
the National Association of Insurance Agents, 
he will electrify his audience by the magnetism 
of his personality. 

Mr. Younggreen is a young man who has 
gone far not only in his organization, but in 
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his own business. He is a member of the firm 
of Klau-Von Pieterson-unlay-Younggreen, Inc., 
one of the largest advertising agencies of the 
Northwest. He is a native of Kansas, and was 
a student of journalism at the University of 
Kansas. As a publisher of an industrial news- 
paper in that State, he was the first man to 
represent agricultural advertisers on the Ameri- 
can Bureau of Circulation. During the World 
War, he was an officer attached by the United 
States Government to the Royal Flying Corps 
of Canada. At the first flying field at Fort 
Worth, Texas, he was promoted to the rank of 
captain. 

After leaving the army, he became advertising 
counsellor for an oil syndicate in Texas, then 
advertising director of a Wisconsin publication. 


NEWSPAPER MAN ON PROGRAM 

Mr. Griswold has been a newspaperman all 
his life, having begun at the age of seventeen as 
owner and publisher of a country weekly. He 
came to Chicago in 1908, on the old Inter-Ocean, 
going the next year with the Herald Examiner, 
of which he became financial editor in 1914. 

Later he was, successively, financial editor of 
the Chicago Tribune and Western representative 
of the Wall Street Journal. In 1920, he became 
one of the organizers of the Chicago Journal 
of Commerce. 

Mr. Griswold is an active sportsman, being 
president of the Chicago chapter of the Isaac 
Walton League, and a member of several hunt- 
ing, fishing and golf clubs. He is author of the 


“round table of business,” a daily column of 
business comment which is read by business men 
in all parts of the country. 


SPEAKER FROM TEXAS 

Commissioner Campbell comes to us from a 
State which has been more or less upset re- 
cently by a speech of J. T. Cousins, Jr., chair- 
man of the Board of Insurance Commissioners, 
and in charge of lite insurance, before the Texas 
Association. 

The Texas department has a set-up which 
from other States, having a board of 
three Commissioners, one each to handle life, 
fire and casualty business. Now the Texas 
agents have been I[ittle disturbed over the things 
Commissioner Cousins said to them, accepting 
them in the friendly spirit in which they were 
offered—but officers of the National Association 
recognized that the Texas slant on the local 
agent is sure to be interesting to the entire coun- 
try, and accordingly Commissioner Campbell 
was invited to appear on the program. 


differs 


One of the most interesting speakers will be 
Mr. Hudson—an able speaker, a humorist and 
philosopher, who has spoken in hundreds of 
cities throughout the country and has the happy 
faculty of putting his methods across in so de- 
lightful a manner as to leave a lasting impres- 
sion upon his audience. 

Mr. St. John is president of the largest surety 
company in the world, and the present head of 
the great International Association of Casualty 
and Surety Underwriters, but he is essentially 
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0. H. REMINGTON 
President 


MORE BUSINESS— 


another income 


Another protection to write in an 
almost virgin field. Agents may in- 
crease their income and round out 
their service facilities by selling 
Patent and Trade Mark protection. 

Protection 
fringements and defense against in- 
fringement claims is found under 
these new broad forms of contracts. 

We do not practice law. 
contract furnishes funds for the use 
of the attorneys of our contract 
holders. 


AGENTS WANTED 
AMERICAN PATENT PROTECTION CORPORATION 


Suites 1801-1805 and 1811-1813, 551 Fifth Avenue 
New York, N. Y. 


Telephones: Vanderbilt 10381-10382-10383 


against patent in- 


Our 
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a producer of business. 

While Terrence Cunneen was associated with 
the New York State Insurance Department, he 
was one of its most popular members. He was 
too busy there to engage in very much speech- 
making, but with his larger duties as insurance 
manager of the Chamber of Commerce of the 
United States, come broader public contacts. 

The National Association is allied so closely 
with the Chamber, so thoroughly in sympathy 
work of fostering self-regulation of 
and combatting governmental in- 


with its 
trade bodies, 
terference with private business, that Mr. Cun- 
neen’s message undoubtedly will be received 
most cordially. 

Mr. Stellwagen is one of the few officers of 
a rate making organization who believes that 
agents should be taken into the confidence of 
the companies and their organizations, have 
methods of procedure, fortified by statistical 
data, explained to them, and who is willing for 
his own part to carry out such a program. 

Among the features of this year’s meeting is 
to be an advertising contest. Judges of the ex- 
hibits will be Mr. Younggreen, W. W. Ellis, as- 
sistant to the general manager of the National 
Board of Fire Underwriters, and W. W. Dar- 
row, advertising manager of the Home Insur- 
ance Company of New York. 


REINSURANCE 


An Important Branch of the Insurance 
Business Is Described in the Last 
of the Series of Sunderlin’s 
Lectures 


REINSURANCE LIABILITY ANALYZED 


Adjustment of Loss and Legal Liability of 
Insurer ‘ 


One of the most interesting and instructive 
lectures of the series of Sunderlin’s Lectures on 
the Fire Insurance Contract, is the last one, No. 
40. It presents a wealth of information con- 
cerning this important branch of the insurance 
business. It defines reinsurance, which is a con- 
tract of indemnity to the reinsured, and takes 
up various items in relation ot the transaction: 
of the reinsurance business. 

It deals with general customs, the rights of 
the insurers, the reinsurer’s liability, the pro 
rata clause, the adjustment of loss, proofs of 
loss and liability of reinsurer in cases of 
solvency, limitation of action, judgment, to 
whom liable, etc. A reinsurance form and a 
retainer clause are also given. 

Sunderlin’s Lectures on the Fire Insurance 
Contract not only take up the various features 
of the fire policy and each provision therein, 
but also deal with concrete individual legal 
questions which come up daily in the fire insur- 
ance business. This series of 40 lectures and 
topical index constitutes a text and reference 
work on fire insurance principles and practices 
which will be found eminently useful by those 
who are engaged in the fire insurance business 
and by students thereof. The full set of 40 
lectures, with copious index, can be purchased 
from The Spectator Company at $10. 
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HUDSON COUNTY BROKERAGE RULE 
Members Released Until Action Is Taken 
by Eastern Underwriters Association 

Members of the Underwirters Association of 
Hudson County, N. J., last Friday were released 
from obligation to observe the brokerage rule 
adopted on June 7. The release holds until such 
time as the Eastern Underwriters Association 
may approve that rule and make it obligatory 
upon its members. The rule was submitted to 
the Eastern Underwriters Association for ap- 
proval but has not as yet been approved, due, 
it is probable, to the fact that the Newark 
board’s brokerage rules provided for 12% per 
cent on the classes of business on which the 
agents receive 2 per cent. The rule adopted 
June 7 provided that members of the Under- 
writers Association of Hudson County may pay 
brokers 10 per cent less than the Eastern Un- 
derwriters Association agency commission scale, 
that is, that brokerage commissions should be 
5, 10 and 20 per cent. The 5 per cent would 
be applicable to almost no business since the 
amount of unprotected business in Hudson 
County is practicably negligible. It was thought 
that the approval of the rule by the Eastern 
Underwriters Association would divert business 
to non-affiliated companies. 

At the present time agents in Hudson County 
may pay brokers whatever commissions they 
wish. One well-known agent said that many 
of the agents represent some non-affiliated com- 
panies which are paying them more than 20 per 
cent on ordinary protected business and that 
these agents propose paying brokers 15 per 
cent for this class if the business is placed in 
these non-affiliated companies but only 10 per 
cent if placed in affiliated companies. Some 
agents it is expected, however, will pay 15 per 
cent for his class even if they get only 5 per 
cent overriding on that portion written in their 
affiliated companies. 

There is nothing to indicate that the Hudson 
County agents intend to change the brokerage 
rule adopted on June 7. They say that after 
losing the contingents which they used to receive 
and receiving only 20 per cent on a large volume 
of mercantile stock business, on which they 
previously received 25 per cent, their income 
has been so cut that they cannot afford to handle 
brokerage business at a loss as they would do 
on a margin of less than 10 per cent. 


Great American Organizing a Reinsurance 
Company 

The Associated Reinsurance Company of New 
York is being incorporated in that State to 
transact fire and marine reinsurance as pro- 
vided under sections 110 and 150 of the insur- 
ance law. It will be closely affiliated with the 
Great American Insurance Company group. 
William H. Koop, president of the Great 
American; Charles G. Smith, chairman of its 
board of directors; George E. Krech, its secre- 
tary, and Jesse S. Phillips, president of the 
Great American Indemnity Company, are among 
its incorporators. Other incorporators, all 
directors of the Great American Insuarnce Com- 
pany, are Samuel McRoberts, Earl D. Babst, 
Arthur O. Choate, John A. Garver, Howard C. 
Smith, Julius A. Strusberg, Herman C. Fleit- 


PROPOSES SECURITY 
VALUEATION BUREAU 


Companies Would Be Assessed for 
Cost According to Value of Assets 


MEETING TO BE HELD 


Companies Cool to What Amounts to an 
Additional Tax—Departments Well 
Able to Pay 

James A. Beha, Superintendent of Insurance 
of the State of New York, has proposed the or- 
ganization of a permanent bureau to set the 
valuation of securities for insurance companies, 
including the work of preparing valuation cards 
and the printing and distribution of the securi- 
ties book. He made the request in a Jetter to 
the other members of the National Convention 
of Insurance Commissioners and a novel feature 
of his suggestion is that the insurance companies 
of the country shall pay at least a part of the 
cost of such a bureau. That cost, he estimates, 
would be about $45,000 a year. 

At the present time the work is done for the 
committee on securities of the Commissioners’ 
convention by employees of the New York in- 
surance department and Marvyn Scudder, New 
York investment expert. The increase in the 
number of securities and the fact that the valua- 
tion cards, which contain the columns for ten 
years, must be rewritten sometime during the 
spring and summer of 1929 causes Mr. Beha to 
indicate that the present system cannot be ex- 
pected to meet the situation. 

In his letter Mr. Beha says that the desirabil- 
ity of having fewer securities left out of the 
book of security values in the future and having 
the values more accurate was discussed at the 
meeting of the convention last year and by the 
committee on valuation of securities. He says 
it was the consensus that a permanent bureau 
to do all this work should be formed which also 
should write the valuation cards, check the value 
of the cards against the copy for the printer, 
read the proof and also attend to the printing 
and distribution of the book. 

It is his opinion that the licensed insurance 
companies, some 2400 in number, should be 
asked to share in the expense of this bureau by 
charges depending upon the value of the securi- 
ties each company holds. He gave a schedule 
in his letter which shows an assessment of $2.50 
against a company which holds bonds and stocks 
to a total value of less than $50,000 to an assess- 
ment of $600 against a company whose stocks 
and bonds are valued at from $650,000,000 to 
$1,000,000,000 and over. 

He asks each Commissioner and Superintend- 
ent of Insurance to arrange to hold a meeting 
in his office to be attended by at least one 0o@ 
ficer of each company and society incorporated 
in his State, lay the suggestion before them 
and then send him a list of the companies and 
societies with a notation against each as to 
whether it would or would not be willing to pay 








mann, Eustis L. Hopkins, Alexander R. Phil- 
lips, Chauncey B. Gerver and Joseph F. Demp- 
say. 
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“the comparatively small annual charge, w! ‘ch 


charge would in many cases be less than th: 
present cost of sending a representative to Ne~. 
York to copy the values from the duplicate 
this (Mr. Beha’s) office of the list sent to the 
printer.” 

In his letter Mr. Beha stresses several points 
which he says will be to the advantage of the 
companies to have such a bureau. He says the 
bureau would be able to make an arrangement 
with the printer so that beginning with page 1, 
about 100 or 150 pages of the valuation book 
could be mailed each night, commencing Janu- 
ary 3, to each Insurance Commissioner and 
superintendent and to each city which contains 
in it or near it the head office of three or four 
insurance companies and societies. This would 
result, he says, in the last value being shipped 
from New York by about January 11. 

Since it will be necessary for all the valua- 
tion cards to be rewritten he thinks it impor- 
tant for the matter to be decided, at the time of 
the convention next month so that the bureau, 
if formed, may commence to operate in March, 
1929, although, he says, it will probably be im- 
possible to have it operating for the values as of 
December 31, 1928. 

When the various State Insurance Commis- 
sioners and Superintendents have replied to Mr. 
Beha as to the results of such meetings as he 
suggests it will be more easy than at present 
to predict whether or not such a bureau, practi- 
cally supported by the insurance companies, will 
be formed. To date there has been observed a 
certain coolness on the part of some prominent 
insurance officials regarding that part of the 
plan which would assess the companies for the 
maintenance of the bureau, and the feeling has 
been expressed that the insurance companies 
already pay in taxes to the various States quite 
enough for the maintenance of such a bureau 
if the money received by the States were ap- 
propriated more for the needs of the insurance 
department than for other things which have 
nothing to do with insurance. 


ORGANIZING HOLDING COMPANY 
Home Insurance Group to Have New 
Financial Structure 

A holding company with capital of $1,800,000 
and a surplus of $900,000 was authorized by the 
directors of the Home Insurance Company of 
New York at a meeting held on Monday. The 
proposal provides for 180,000 shares, the same 
number as the shares in the Home Insurance 
Company, each share to have a par value of $10. 
This will enable each stockholder in the Home 
to subscribe for the same number of shares in 
the holding company. The Home Insurance 
Company owns none of the stock in any of the 
fire insurance companies affliated with it 
although in each case a majority of the stock 
of such companies is owned by stockholders of 
the Home. 

The stock in the holding company will be 
offered to Home stockholders at $15 a share, 
thus giving at surplus of $900,000 and total 
assets of $2,700,000. One of the main purposes 
for the creation of the holding company will be 
to provide facilities for buying quickly a com- 
pany which might become available. 
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American Re-Insurance Co. 


of Pennsylvania 


67 Wall Street New York, N. Y. 


Assets - - - - $5,295,365.27 


Capital and Surplu - - 2,093,903.92 


Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 2,701,461.35 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 











What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 











Cash Capital, $750,000.00 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


lea 
Home Office — Brumder Building 


MILWAUKEE, WISCONSIN 


Eastern Department 
100 Maiden Lane 
New York 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 


























OMAHA LIFE INSURANCE CO. 


Distinctive 


Policies and Service 


E. M. SEARLE, Jr., PRES. 
Dodge at 15th Street Omaha, Nebraska 














OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 


























Home Office Building 


Jefferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 


if Interested, Write 


JULIAN PRICE 
President 


OVER 
320 MILLIONS 
INSURANCE IN FORCE 


























Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 














18 


























August 16, 1928 


THE SPECTATOR 

















Casualty, Surety and Miscellaneous 








WILL INCREASE CAPITAL 


Liberty Surety Bond Raising Figure 
to $950,000 





2400 ADDITIONAL SHARES WILL BE 
ISSUED 





Funds, at $200 Per Share, Will Go Half 
to Surplus and Half to Capital 

The Liberty Surety Bond Insurance Company 
of Trenton, N. J., has authorized the sale of 
2400 additional share of stock at $200 per share, 
thus increasing its capital to $950,000 and its 
surplus to about $500,000. Of the $200 per 
share, one-half will go to capital and the other 
half to surplus. Stockholders have until Sep- 
tember 29 to take advantage of their rights un- 
der the new issue. 

This move puts the capital of the Liberty 
Surety Bond within $50,000 of the originally 
authorized amount of $1,000,000. Although the 
company has, for the most part, confined its 
operations to the Garden State, it has done a 
good volume of business having had premiums 
of $347,849 in 1927, according to The Handy 
Chart of Casualty, Surety and Miscellaneous 
Insurance Companies, published by The Spec- 
tator Company. The company’s statement of 
June 30, 1928, showed a capital of $710,000, sur- 
plus of $226,802 and unearned premiums of 
$260,723. 

At a recent meeting, James W. West was 
elected treasurer of the Liberty Surety Bond to 
take the place of Emerson L. Richards, re- 
signed. 


Health and Accident Underwriters Enter- 
tainment Program 

A new feature of the twenty-seventh annual 
meeting of the Health and Accident Under- 
writers Conference to be held at the Edgewater 
Beach Hotel, Chicago, on September 5, 6 and 
7, will be that the entire first day will be given 
over to entertainment, except for executive com- 
mittee sessions in the evening. There will be 
business meetings both morning and afternoon 
on the second day, and a morning business meet- 
ing on the third day. 

The golf tournament will be held at the Wil- 
mette Country Club. Eighteen holes will be 
played in the morning, followed by luncheon, 
and another eighteen holes in the afternoon, con- 
cluding the tournament. A charge of $8 for 
each player pays for green’s fees, luncheon and 
a fund with which to buy golf trophies. 

Those who do not wish to play golf will find 
other entertainment provided. Automobles will 
take the non-golfers to the N-A-T flying field 
and those who wish may avail themselves of 
the opportunity to take a flight and so see Chi- 
cago from the air. 

On Thursday afternoon, the second day of 
the conference, the ladies will be entertained at 





a tea and bridge party on the Edgewater terrace. 
The banquet will be held that evening, President 
J. W. Scherr will act as toastmaster. Dr. R. 
W. Slingsby, the well-known professor of po- 
litical economy, will be the principal speaker. 
The golf trophies will be presented, and, fol- 
lowing the banquet, there will be dancing. 


LEGAL COSTS IN COMPEN-= 
SATION BUSINESS 


New York Department to Investigate 
Litigation Expenses 








QUESTIONNAIRE SENT TO COMPANIES 





October 1 Set as Latest Date for Return 
of Information Blanks 


Litigation regarding workmen’s compensation 
claims in New York, with attendant data anent 
expenses involved in the adjustment and settle- 
ment, is coming under the scrutiny of the Em- 
pire State insurance department which has just 
sent a questionnaire on this subject to the cas- 
ualty companies. 

Information for the years 1925, 1926 and 1927 
is sought and will be classed according to three 
types of litigation: that in which the verdict was 
against the company, where the verdict was in 
favor.of the company and cases still pending. 
Reports made by the carriers will be sworn to 
by presidents and secretaries and the blanks 
sent out by the New York department call 
for the following: legal fees, expenses of wit- 
nesses. invesigators’ fees, legal printing, sala- 
ries and expenses, costs and interest assessed on 
judgments, and unallocated claim expense which, 
nevertheless, is properly charged to litigation 
procedure. 

The notice sent out to casualt ycompanies by 
the New York department was, in part, as fol- 
lows: 

This department is desirous of ascertaining 
the amount of expense to which companies are 
put in connection with New York State com- 
pensation claim litigation. You are therefore 
requested to furnish the data called for in the 


inclosed blank. This blank should be returned 
to this department not later than October 1, 


1928. 


July Earnings of U. S. F. & G. Highest 
Ever 

BartrmoreE, Mp., August 13—Net earnings of 
the United States Fidelity and Guaranty Com- 
pany in July were the largest for any corre- 
sponding month in the history of the company, 
exceeding the figures for July, 1927, by ap- 
proximately $300,000. 

Net earnings for the first six months of the 
current year also set a record. Income from 
investments for the first half of the year more 
than sufficed to cover dividend requirements for 
the full twelve-month period. 
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ADDRESSES N. DAKOTA 
AGENTS 





Henry Swift Ives Presents Dangers of 
Government in Business 





INSURANCE SUBJECT TO COUNTLESS 
RULES 





Is Happy Hunting Ground for Professional 
Politicians Who Look With Envy at 
Successes ‘ 


In an address delivered last week at the con- 
vention of the Federation of North Dakota In- 
surance Agents at Jamestown, N. D., Henry 
Swift Ives, vice-president of the Casualty In- 
formation Clearing House, Inc., of Chicago, said 
that the greatest need in this country to-day is 
that the government—Federal, State or local— 
go back to its job of governing and quit med- 
dling with the personal business affairs of the 
people. 

He said that the time is fast approaching 
when industrial progress can no longer be sus- 
tained in the face of bureaucratic restraints and 
legislative harassments. “Something needs to 
be done to prove to people that industrial free- 
dom and individual liberty are synonomous and 
that the encasing of private enterprise in a 
government modeled strait-jacket finds its first 
sinister reaction in the lives, affairs and pay 
envelopes of the workers.” 

Insurance, he asserted, has been the subject 
of almost countless rules, regulations and de- 
crees and has furnished a happy hunting ground 
for the tax collector. He drew particular atten- 
tion to the way in which various States have 
gone into the business of providing workmen’s 
compensation insurance through the medium of 
State funds. The progress towards insurance 
socialization is scarcely realized even by insur- 
ance men, he said. But he also pointed out that 
the record of this form of insurance operated 
under State funds has been so bad that it alone 
ought to be a sufficient indictment of State oper- 
ated compensation insurance funds to condemn 
the system to oblivion. He asserted that the 
chief sufferers from the many deficiencies in 
State insurance schemes is the injured worker. 
Many professional tears, he said, have been 
wasted by demagogues and their kind over the 
charge that private insurance companies are per- 
mitted to make a profit out of the “broken 
limbs and crushed bodies” of injured workers. 
If that argument is logical, he said, it applies 
with equal or greater force to physicians, drug- 
gists and lawyers, to manufacturers of drugs, 
surgical appliances, artificial limbs and hospital 
supplies, to the contractors who build hospitals 
and those who supply the materials, and in gen- 
eral to any other branch of industry which 
makes or sells anything which is designed to 
relieve human suffering. Insurance, Mr. Ives 
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SUPERIOR 
SERVICE! 


The word SERVICE in its true sense, 
is the keynote constantly sounded 
throughout this rapidly growing or- 





ganization. 


Let us prove that our SERVICE is 
SUPERIOR by placing 
Bond with the 


DETROIT FIDELITY AND 
SURETY COMPANY 


HOMER H. McKEE, President 


DETROIT, MICHIGAN 


your next 




















Field Annuals 


Insurance Directories | 


for 


*Greater New York 

{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 








*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
enly in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 








P, 0. BOX 617 LOUISVILLE, KY. 
EEE 


An Extract From 
Best’s 1928 Reports— 


“This Company [Northwestern National Life, Minneap- 
olis] is jointly controlled by its policyholders and shareholders. 
The directorate is composed of prominent business men of 
the Northwest, leaders in the financial, commercial, and in- 
dustrial world, who actively direct the affairs of the Company 
through an executive committee composed of six of its mem- 
bers. . . . It has had a very rapid, yet conservative 
growth. Its surplus is ample. The expense of management 
and the cost of new business is low. The mortality rate is 
very favorable. Its investments are diversified and yield a 
very good return. Death claims are promptly paid. 
Net cost under its participating policies is very low. 


*Our general rating of this company is ‘excellent’ 


“Dividends on the stock are limited to the interest on the 
{| capital and the profits derived from non-participating business. 
No surplus derived from participating business paid to share- 
holds. . . . ‘Thesere provisions are all praiseworthy and 
very fair " —Best’s Life Insurance Reports, New York, 1928. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, Paeswext 
Minneapolis.Minn. 








STRONG ‘LIBERAL 


The Company combining with all the advantages of mutuality, 
the benefits of a substantial capital. 


*Highest rating awarded. 























Another ATLANTIC 
Advantage! 


Rated as “Excellent” by 
A. M. Best and Company 


Honestly It’s the Best Policy 


Atlantic Life Insurance 
Company 


Richmond, Virginia 

















Gaara cident 


FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING -4T! & WALNUT STS. 
PHILADELPHIA 




















ACACIA 


An Institution—Not a Commercial Company 


Insurance in Force........... Over $275,000,000 
ON RR ae eee Over $25,000,000 
Ideal Agents Month- 
ly Income _ Contract 


LOW NET COST REAL SERVICE 


Acacia Mutual Life Association 


WILLIAM MONTGOMERY, President 
Washington, D. C. 
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said, is really only a single element in the great 
field of medical and surgical relief and why it 
should be nominated for the socialization crown 
is not apparent. 

Mr. Ives discussed several of what he termed 
the high points against monopolistic State insur- 
ance funds. To go into all the arguments 
against them, he said, would take several days. 
He pointed out what he considers objectionable 
features in the law itself and is working in the 
Massachusetts compulsory automobile liability 
law which went into ‘effect January 1, 1927. As 
a contrast he described the Stone Plan in effect 
in New Hampshire and the Connecticut law, 
which, he asserted, is working well. 

In conclusion, Mr. Ives said: “Let me ask 
you as insurance agents to carry to the insur- 
ance buyers of this country the message that if 
they permit the institution of insurance to be 
transmuted by the alchemy of socialism into a 
governmental function, the next morning they 
will wake to find that the institution of democ- 
racy, and with it private property rights, will 
have vanished. The quickest way to achieve 
State absolutism is through State Insurance. 
The opponents of democracy know this and are 
working to that end. It is high time the pro- 
ponents of democracy, individualism and liberty 
awaken to the danger. 





WANTED 


2 copies “Principles of Surety Under- 
writing,” by Luther E. Mackall. Address 





Box 4, care of THE SPECTATOR. 





IMPORTANT NEW MANUAL 


Fine Book for Accident and Health 
: Salesmen 








ALSO VALUABLE AS TEXT BOOK 





This New Work is Written by Armand 
Sommer and Deals With Every- 
day Problems 

The business of accident and health insur- 
ance has grown steadily through the years, and 
now has reached an immense aggregate. It is 
susceptible, however, to far greater growth, 
and if insurance salesmen handling other lines 
will give accident and health insurance a reas- 
onable amount of study, using the new Manual 
of Accident and Health Insurance, by Armand 
Sommer, they will soon find themselves quali- 
fied to produce new business steadily. 

While at first thought accident and health 
lines appear perplexing, a small amount of well- 
directed study solves many of the apparent diffi- 
culties and permits the writing of a large and 
growing amount of such insurance. 

Mr. Sommer uses the descriptive term of “in- 
come insurance” in connection with accident and 
health indemnity, and holds that life insurance is 
incomplete without the complementary lines of 
accident and health. In fact, the life insurance 
salesman who overlooks accident and health in- 
surance is encouraging the entry of a competi- 
tor who urges the more complete form of 
coverage. 

Conversely, the selling of accident and health 











SEVEN 7 POINT FULL COVERAGE AUTOMOBILE POLICY 





plan and service. 


formation at once. 





A Republic agent appointed a short time ago said he 
had doubled his automobile premium income in three 
months. Naturally, he is enthusiastic about the Republic 


Simply stated, here is a strong Company that gives good 
agents a chance to write more business and make more 
profits. If you are interested, write—we will send full in- 


eS REPUBLIC 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive, Chicago 











AUTOMOBILE 











INSURANCE} 





2I 





insurance can be used by the agent to foster a 
demand for life insurance, so that either the life 
or the casualty insurance salesman may benefit 
by selling the combination of life, accident and 
health insurance. 

The Manual of Accident and Health Insur- 
ance, besides opening avenues for increased com- 
missions, due to the sale of accident and health 
insurance, also gives the salesman a valuable 
slant on methods which can be directly applied 
to selling life insurance. 

Of the multiple lines, probably the most 
lucrative is accident and health insurance, 
which pays high new and renewal commis- 
sions, and*has probably the lowest lapse ratio 
of all term contracts. The fire and casualty 
agent frequently follows the lines of least re- 
sistance, and often will not solicit income in- 
surance, perhaps because he does not thoroughly 
understand it. One of the major functions of 
the Manual of Accident and Health Insurance 
is to show the ease with which the multiple line 
agent may master the apparent complexities of 
accident and health insurance. This type of pro- 
tection is of vital and human interest to the 
insuring public, and the agent who can dis- 
cuss it intelligently is in a preferred position to 
gain entry into his prospect’s confidence in con- 
nection with the general subject of insurance. 


An example of the type of assistance given to 
the agent by the Manual of Accident and Health 
Instrance is the author’s very clear and detailed 
treatment of the logical explanation of restric- 
tive endorsements, which will atlow the agent 
to facilitate these adjustments satisfactorily to 
the policyholders. The chief advantage of this 
excellent book to the experienced income in- 
surance salesman is that it imparts to him a 
wide knowledge of the many ramifications of 
accident and health insurance, thus giving him 
greater confidence and assuring an increasing 
degree of success. 

This valuable work is a complete treatise on 
accident and health insurance, and though it is 
primarily intended for the salesman and agent, 
it covers the subject matter so thoroughly that 
it may be used as a text book in schools and 
colleges. The book is about to be published by 
The Spectator Company, and its price per copy 
is $3, with discounts for quantity orders. 


New Insurance Journal in India 


The Indian Insurance, a monthly magazine 
journal “devoted to the betterment of insur- 
ance service,’ has been received at this office. 
It is published by K. S. R. Iver at Bombay, 
India, who is also the editor. This is its first 
issue and it runs to some 80 pages. It appears 
to be without price for in a note to the readers 
the editor says: “In placing this magazine 
gratis in the hand of the public we shall feel 
ourselves amply rewarded if our readers will 
make it a point to go through the contents in 
more than a casual manner.” 

Its main object in connection with its effort 
to popularise insurance in India seems to be to 
have such insurance written by Indian rather 
than by outside companies. 
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Foreign News 











In Turkey.—The new Turkish Insurance 
Law entered into force this year. Its chief 
features are compulsory reinsurance with a gov- 
ernment institution (to be organized) ; heavy 
deposits in Turkish Banks; strict government 
supervision and employment of Turkish na- 
tionals and the Turkish language, except for 
the general representative in Turkey. The time 
which has passed is too short to pass judgment 
on the effects this law has had, but contrary 
to expectation, most of the foreign companies 
have complied with these legal requirements, 
apparently in the hope that the number of com- 
panies, and consequently the fierce competition, 
would be reduced. Thus they would have prof- 
ited by the situation by picking up the portfolios 
of companies leaving the country. As a matter 
of fact, however, competition has become even 
more reckless. No business has been released 
and the only way to increase a portfolio is to 
cater to brokers by granting increased commis- 
sions and advantages. Taxes have been con- 
siderably increased and economic conditions are 
not of the best. so that the expectations of the 
remaining companies have been disappointed, 
according to L’Agent d’Assurances of Paris. 

The deposits must be made in money or real 
estate or mortgages on Turkish real estate, etc. 
They have chiefly been made in money, as there 
is too much red tape with real estate and mort- 
gage transactions, aside from the fact that the 
laws on these matters are by no means clear. 
The deposits must be made with three banks, 
owned by Turks. The government assigns the 
bank where a company has to make the deposit, 
but this does not matter because all three banks 
are jointly liable for all deposits in any of them 
and as soon as a government bank is founded, 
all deposits have to be turned over to that gov- 
ernment institution. 

In Germany.—Some of the large indus- 
trial enterprises have for some time past been 
working out a method to take care of their em- 
ployees, who do not come under the compulsory 
social insurance, through self-insurance. This 
includes managers and other higher employees. 
Few details are known outside the parties 
directly concerned, but on the whole the scheme 
is along the following lines as described by the 
Deutsche Versicheruings Presse. The enter- 
prises are banded together in a pension union. 
Members of this union are not the employees 
to be pensioned, but the employing enterprises. 
They “declare” their employees with the Union 
for insurance. Invalidity, old age, widow and 
orphan insurance are the risks covered. Pen- 
sions are based on amount of salary and length 
of service and the whole is modelled along Goy- 
ernment Employee Pension Laws. The em- 
ployees are grouped as to salaries. 

The union offers no guarantees to its mem- 
bers, and if this manner of providing for pen- 
sioning nevertheless finds adherents, it is due 
to the fact that the members at the beginning 
have small, if any, immediate outlay. The chief 
objections are: 


1. A member of the Union cannot sue the 
Union for pensions due their employees. The 
members will be the losers if the Union does 
not live up to its obligations and they have to 
pay their employees the promised pensions, 
which in ‘turn they cannot collect from the 
union. 

2. Members in the union will lose interest 
when assessments are beginning to become 
heavy. The assessments must increase very rap- 
idly, even more so than with burial funds, which 
have had a sad experience, because only the 
yearly pension requirements are assessed, not 
the pension as a whole, based on life expecta- 
tion. 

3. The continuance of the union 1s condi- 
tioned by the continuance of the member bodies. 
This is a very uncertain basis. 

4. A member leaving the union has no right 
to any refunds, as there are no premium reserve 
funds. 

5. In case the union dissolves, all employees 
expecting pensions and having contributed for 
the payment of pensions to others, lose their 
rights and payments, as only the annual in- 
demnity is assessed and the value of a pension 
as a whole is left for future assessment from 
year to year. 

6. An employee changing his employment 
loses all rights unless the new employer is also 
a member of the Union. 

In Spain as well as in Portugal there is 
an inclination, emanating from the central gov- 
ernments, to nationalize the big industries and 
this tendency naturally affects the insurance and 
reinsurance business. 

Of late there have been in Spain nationalistic 
tendencies working towards purposes which 
must, in the final analysis, disturb the harmo- 
nious relations now existing between national 
and foreign insurance companies. 

Fortunately, some authoritative voices make 
themselves heard and show that what pretends 
to be undertaken as a protection for the na- 
tional companies will, as it has in other coun- 
tries, ultimately work out to their detriment. 

In Portugal the same happens and for 
some months well-informed persons let it be 
understood that the Portuguese Government 
was preparing a law creating a national insur- 
ance and reinsurance fund. 

The insurance world at once got busy and 
showed by all means at its disposal to the Por- 
tuguese men in power that what had failed in 
other countries could not reasonably be expected 
to succeed in Portugal. 

These sound advices have not been heeded 
and ihe official paper published, shortly before 
the dissolution of the Portuguese Ministry, a 
decree on the matter, according to La Reas- 
surance of France. 

It is necessary to give a short revue of condi- 
tions in order to duly appreciate how disastrous 
such a step will be. The number of domestic 
companies is large, but with exception of a 
very few the portfolio they have is of little im- 
portance and a development seems unlikely as 
the capital of most domestic companies is very 
small. 

The number of foreign companies admitted 
in Portugal is also very large and the British 
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companies take the first place among them, espe- 
cially in the fire business. A French company 
has the largest and oldest portfolio in life busi- 
ness. 

At first sight it would, therefore, seem best, 
in order to help the Portuguese companies, to 
encourage them to combine as far as the smaller 
ones are concerned, into one group, or to fuse 
with the few important companies. Also, in 
order to strengthen the public confidence in 
them, their reinsurance connections should be 
strengthened, so that they may be able to carry 
the large risks. The stronger Portuguese com- 
panies are, the more able they are to cover the 
large risks of the country. However, the decree 
nientioned provides: 

1. To make the State a competitor of the 
national companies. 

2. To take 50 per cent of their excesses; 
that is, to deprive them of the possibility, by 
means of exchange, of obtaining commission and 
distribute their general overhead over a larger 
income. 

3. To prevent the smaller companies from 
combining or fusing with larger ones or to 
cede their portfolio of one or the other branch, 
except to the government fund, and thus cre- 
ate an odious monopoly, which despoils the 
prosperous companies and almost obliterates the 
portfolios of the smaller ones. 

The provisions of the decree are a real sur- 
prise for all outside Portugal, as it was con- 
sidered that the government was trying to give 
order and peace to Portgual. 

The large Portuguese companies are deprived 
of their reinsurance connections and cannot con- 
tinue on the old scale. The small companies will 
have disappeared in a few years and the for- 
eign companies, which are strong, will be able 
to compete with the National Fund. And that 
is called Nationalization of Insurance. 

No doubt the new government will soon per- 
ceive the error and realize that the proper func- 
tion of government in insurance is supervision 


only. 


Aviation.—The Prussian Ministry for 
Commerce has issued a decree forbidding the 
licensing of captive ballons carrying passengers, 
unless they are properly grounded against the 
danger of lightning. 

The accident department of the German Air 
Pool issues from now on only in exceptional 
cases policies to professional aviators for one 
day only. Where an accident policy covers ex- 
hibition flights it is a condition that no down- 
ward looping the loop is done and that all loop- 
ing must be ended 200 meter above ground. 


Automobiles.—There were licensed on 
May 1, 1928, in Greater Berlin, Germany, 69,838 
automobiles of every kind, which is an increase 
of 3481 over April 1. On June, 1928, there were 
registered the following number of automobiles 
in the various countries: United States of 
America, 23,253,282; Great Britain, 1,219,477; 
France, 960,000; Canada, 460,225; Germany, 
422,300; Argentina, 241,356; Italy, 165,000; 
Sweden, 145,238; Brazil, 140,102; New Zealand, 
134,215; Union of South Africa, 100,600; Bel- 
gium, 100,000; India, 11,000. 

Sweden had in 1917 registered 7963 auto- 
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mobiles of every kind against 145,238 at pres- 
ent. The accidents in 1917 were 1419, of which 
64 ended in death, while 1927 recorded 3307 
accidents, of which 117 ended in death. Of these 
accidents were due to chauffeur 43.5 per cent; 
condition of road, poor visibility lacking or 
poor signals 27.8 per cent; breakdown of parts 
of car 7.2 per cent and pedestrians 2.5 per cent. 
At present 37.32 per cent of all car owners carry 
liability insurance and compulsory liability in- 
surance is contemplated. Most accidents hap- 
pen between noon and 4 p. m. The hours be- 
tween midnight and 4 a. m. on Sunday and holi- 
days also show a marked increase in accidents, 
due to intoxicated drivers. 

Curiosa.—Competition produces queer 
phenomena. One of the large department stores 
in Berlin, Germany, gives a free baggage insur- 
ance policy with every trunk of a certain kind 
it sells. Not to be outdone a trunk manufac- 
turer in Hanover, Germany, gives a free 5 year 
baggage insurance policy with a trunk that sells 
for 4 Reichsmark about $1. One wonders what 
the premium amounts to which the insurance 
company charges for such a contract. 

Spain.—The Spanish Government is pre- 
paring a decree extending a law already in force, 
by which heavy fines are imposed on anybody in- 
tentionally reflecting unfavorably on national in- 
surance. This decree covers articles in news- 
papers and periodicals and holds their publishers 
and owners responsible for them. 


Death of George E. Brennan 

The death of George E. Brennan, Democratic 
boss of Illinois, which took place last week, re- 
moves a prominent and well-liked insurance 
manager from the field. Mr. Brennan joined 
the United States Fidelity and Guarantee Com- 
pany in 1909 as assistant manager of the Chi- 
cago branch office and, in 1910, became manager. 
He was head of the Chicago office up to the 
time of his death and, in addition to his political 
power, was a big factor in insurance affairs. 


FRANKLIN SURETY STARTS 


New Company Has $700,000 Capital 








SURPLUS IS $1,430,000 





Charter Amendment Will Permit Casualty 
Writing—Six Directors Added to Board 
The Franklin Surety Company of New York, 

which was recently licensed, formally opened 
its head offices at 123 William street in the 
home city last Thursday and signalized the oc- 
casion by a reception to officials of other surety 
companies and numerous friends. 

The Franklin Surety’s initial capital of $250,- 
000 and surplus of $175,000 have been increased 
to a capital of $700,000 and surplus of $1,430,- 
000. As in the original issue, there is no or- 
ganization expense connected with the additional 
financing, all of which has been completed. At 
the start the company had intended to write only 
fidelity and surety business, but with the larger 
capital and surplus the company will amend its 
charter and will be empowered to write casualty 
business as well. 

At a meeting last week, the board member- 
ship was increased to thirty, and six new di- 
rectors were chosen as follows: Manasseh Mil- 
ler, president of the Prudential Savings Bank of 
Brooklyn and of the National Title Guaranty 
Company of Brooklyn; Robert C. Fulton, treas- 
urer of Ashforth & Co., real estate; Judge Wil- 
liam S. Evans of the City Court; James J. 

srooke, first vice-president of the Bedford Na- 

tional Bank of Brooklyn; H. S. Denny, C. 

B. E., engineer, and Michael E. Appel, tax con- 

sultant. 

The officers are: President, Sigmund Glat- 
zer; vice-president, Sidney R. Diamond; secre- 
tary, A. N. Geller; comptroller, Jacob A. Mit- 
tenthal; treasurer, Irving H. Glassir. 

The directors, in addition to the above, are: 
John T. Brook, Oscar Friedlander, H. S. Denny, 
Manasseh Miller, James J. Brooke, Michael 
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G. Appe, Emanuel A. Stern, Wiliam S. Evans, 
William Glatzer, Robert C. Fulton, Isadore 
B. Geller, Emanuel Newman, Alexander L. Ber- 
liner and Harold S. Diamond. 


HEARING ON COMPULSORY AUTO 
; RATES 

Massachusetts Commissioner Calls Meeting 

Boston, Mass., August 13—A public hear- 
ing on compulsory automobile insurance rates 
and classifications is in progress to-day in Boston 
before Insurance Commissioner Monk, prelim- 
inary to the announcement which it is expected 
he will make before September 1 of changes 
and revisions for 1929. The Massachusetts law 
specifies that if the commissioner orders changes 
in rates and classifications of risks, such order 
must be on file at his office on or before Sep- 
tember 1, and only after due hearing and in- 
vestigation has been given. These new rates 
and classifications do not apply in respect to 
policies and bonds issued or to be issued during 
the current year, but to those dating from Jan- 
uary 1, 1929. As the data which the companies 
writing compulsory insurance are required to 
file with the commissioner has been compiled 
for the first time for one full year’s experience, 
the release of these statistics would be of great 
interest. As this rests with the commissioner, 
material from the companies for his exclusive 
the law giving him the right to require this 
use, nothing will be available at least until after 
the revision is announced. Because of the com- 
plete experience now obtainable, the situation 
differs from the first revision a year ago, and 
while it is believed that, this like the first, this 
year’s changes will be effected largely in the 
classifications there is more of a chance that the 
commissioner will amend some of the rates, and 
therefore there is more reason for releasing 
the compiled data. 


Aeronautical Chamber Reorganizes 
(Concluded from page 3) 

Vice-President of the Commercial Airplane 
Manufacturers Section—J. D. Alexander, presi- 
dent of the Alexander Aircraft Company of 
Colorado Springs, Col. 

Vice-President and General Manager.—S. S. 
Bradley. 

Secretary —L. K. Bell. 

Treasurer—Owen A. Shannon. 

The Board of Governors.—C. J. Bruckner, 
president Advance Aircraft Company, Troy, 
Ohio; C. H. Colvin, president Pioneer Instru- 
ment Company, New York; S. M. Fairchild, 
president Fairchild Aviation Corporation, New 
York; T. F. Hamilton, president Hamilton 
Metalplane Company, Milwaukee; J. D. Hun- 
saker, president American Telephone and Tele- 
graph Company, New York; C. L. Lawrence, 
president Wright Aeronautical Corporation, 
Paterson, N. J.; C. T. Ludington, president J. 
B. T. Corporation, Philadelphia; General John 
F. O’Ryan, president Colonial Air Transport, 
Inc., New York; H. F. Pitcairn, president Pit- 
cairn Aviation, Inc., Philadelphia, Penna; F. H. 
Russell, vice-president Curtiss Aeroplane and 
Motor Company, New York; J. M. Russell, 
president J. M. Russell Parachute Company, San 
Diego, Cal., and Walter Varney. 
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INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, 
1928, are from reliable houses, 


as of August 14, 
and if any of 


our readers are interested in stocks not appear- 


ing in this list, 


the Research Bureau of THE 


SPECTATOR will endeavor to supply the data: 
Bid Offered 


American Alliance 

Arthur Atkins & Co., N. V.......... 
American Insurance Co. = Newark 

Arthur Atkins & Co., N 

Miliken & Pell, 2 nak Oe Re 

J. S. Rippel & Co., Newark......... 

aS sader & Co., Newark...... 
American Ins. of Newark (rights) 

Miliken & Pell, Newark............. 

J. S. Rippel & Co., Newark......... 

l.. A. Hollander & Co., Newark...... 
Bankers & ee 

Ee SE 2 eS 

Arthur Atkins & Co., 
Bankers Indemnity (Newark) 

Miliken & Pell, Newark, N. J....... 

J. S. Rippel & Co., Newark......... 

L. A. Hollander & Co., Newark...... 

Henry G. Rolston & Co., N.Y 
Baltimore-American 

J. Roy Prosser & Co., N. Y......... 

Henry G. Rolston & Co., N. Y...... 
Camden Fire 

Arthur Atkins & a 

McKinley & Co., N. 

Morley, Wood & Co., 

L. A. Hollander & Co., } 
Carolina Insurance 

J. Roy Promer & Co., N. VY .......262% 

Arthur Atkins & Co., N. Y.......... 
City of New York Ins. Co. 

Arthur Atkins & Co., N. Y.......... 
Commercial Cas. Ins. rom 

Miliken & Pell, Newark, N. J........ 

J. S. Rippel & ae oe 
Constitution Ind. 

Morley, Wood & Co., _y ree 
Eagle Fire (Newark) 

J. S. Rippel & Co., Newark......... 
Excess Ins. Co. of America 

West & Co., N. 
Fidelity and Casualty 

Arthur Atkins & Co., 

J. Roy Prosser & Co., ] 
Fire Assn. of Philadelphia 

Morley, Wood & Co., Phila......... 
Firemen’s Insurance Co. of Newark (right 

Miliken & Pell, Newark, N. J 

Henry G. Rolston & Co., N. Y...... 

J. S. Rippel & Co., Newark....-.... 

L. A. Hollander & Ce: iy <7eN pote ca ste 

Arthur Atkins & Co., N. 
Franklin Fire 

Arthur Atkins & Co., N. Y.......... 
Glens Falls 

Arthur Atkins & Oo 

Roy Prosser & Co., 

Henry G. Rolston & No, N.Y 
Great American Ins. Co. 

L. A. Hollander & Co., 4 4 ice eas 

Henry G. Rolston & Co., N. Y 

J. Roy Prosser & Co., x: Mievasses es 

Arthur Atkins & Co., 
Guardian Fire Assn. ae 

Henry G. Rolston & Co., N. Y....... 
Hanover Fire (new stock) 

Arthur Atkins & Co., N. Y.... 


590 


1844 


190 
188 


4914 


46 
4534 


46 
46 
395 
59 
59 
5814 
47 


474 
4714 


109 
80 


cs 
“I 
NENA 


Halifax Fire (ex rights) 
Morley, Wood & Co., Rag Sma sew weiss 
Perez F. Huff & Co. 5 ee 
J. Roy Prosser & Co., 
Henry G. Rolston & Co., i. > a 

Harmonia Ins, i 
J. Roy Prosser Co, N.Y 6 00500 0 
Arthur Atkins & Co., N. Y.......... 
Henry G. Rolston & Co. NR epacla ntare 

Home (N. Y.) 

J. Roy Prosser & ” ll 
McKinley & Co., 
Hudson Cas. Ins. hg 

Dec smley BCG... NOY o:6:ccséecace ce 

{mporters and Exporters 
Arthur Atkins & Co., N. Y.......... 

Independence Indemnity 
Morley, Wood & Co., — Ste tahesc vaca 
Perez F. Huff & Co. We: 
J: Roy Prosser & Co., N.Y . 6. 6.623 

Independence Fire Ins. Co. 

Morley, Wood & Co., Phila......... 

Ins. Co. of North America 
Morley, Wood & Co., Phila......... 

Ins. Co. of North America (rights) 
Morley, Wood & Co., Phila.......... 

Merchants Fire Ins. Co. 

Arthur Atkins & Co., N. Y.......... 

Milwaukee Mechanics 
Arthur Atkins & Co., N. Y.......... 
Henry G. Rolston & Co., 

Missouri State Life 
Arthur Atkins & Co., N. Y.......... 
Perez F. 

National Liberty 
Henry G. Rolston & Co., N. Y...... 
j. Roy Prosser & Go., Nw o.0006 00 ce 

National Surety 
Peenabey Se 0. ING Yok cece escececs 

National Union 
J. Roy Prosser & Co., N. Y......... 

New Amsterdam Cas. 

McKinley & Co., N. i sietar Pelee Maia 

New Brunswick Ins. 
Morley, Wood & . N.Y 

New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 

New York Casualty Co. 

J. Roy Prosser. & Co., No VY «0.600 

North River Ins. Co. 
Arthur Atkins & Co., N. 
Henry G. Rolston & Co., x See 

Peoples National 
1; Roy Prosser BCoV os e.0.050 
Henry G. Rolston & Co., N. Y...... 

Philadelphia National Fire 
Morley, Wood & Co., Phila......... 

Reliance Fire 
Morley, Wood & Co., Phila......... 

Republic Fire, Pittsburgh 
Henry G. Rolston & Co., 

Security Ins. Co. of New Haven 
Arthur Atkins & Co., N. Y 

St. Paul F. & M. Ins. Co. 

J. Roy Prosser & Co... No Yoo 3:6 S02 
McKinley & Co., N. Y..... ispecies 

Southern Surety 
Perez F. Huff & Co., N. Y..... AAR 

Stuyvesant 
j. Roy Prosser & Co., No VY 6 vvsccsee 
Asthuc Atkins & Co., Nu Yo. ccsccccs 

U. S. Fire Ins. Co. 

J. Roy Prosser & Co., N. Y......... 

Universal Ins. Co. 

Arthur Atkins & Co., N. 

United States Merchants & Shippers 
J. Roy Prosser & Co., N. Y......... 
Henry G. Rolston & Co., N. Y...... 

Victory Insurance Co. 

Morley, Wood & Co., Phila..... Sater 

Virginia F. & M. 
Arthur Atkins & Co., 
J. Roy Prosser & Go: IV ila ieeiece aa 


93 
94 


90 
89 


300 
300 


~ 
é 


5614 


365 


46 
46 


96 
96 


92 
91 


305 
320 


5814 
65 
89 


340 
335 


Oro 
aa 


30 
40 
130 


190 
190 


37 


295 
300 


103 
82 


490 
480 





market price. 


stock 
purchase. 


New York 
Hanover 3707 





AN UNDER VALUED 
INS. CO. STOCK 


Our recent analysis of a well known 
insurance company stock shows earn- 
ings per share of 16% on its present 


We believe this to be an under-valued 
on this basis and recommend its 


An analysis will be sent upon request. 


Write for Circular S-9 


ARTHUR ATKINS & CO. 
27 William St. 





W-W-Jo 


(INCORPORATE 


Syracuse Wilkes-Barre 





CONSERVATIVE 
INVESTMENTS 


OWNSEND’S: ‘Co. 


SEVEN WALL STREET, NEW YORK 
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Westchester Fire 


DMekintey:& Co. Wl. VW s-0ssicesec sss: 86 88 

Arthur Atkins & c. 1 eer 86 88 

Henry G. Rolston & Co. zs. ae 87 884 

J. Roy Prosser & Co., N.Y... esos 87 89 

HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford?........... 1075 
Aetna Insurance (Fire) 

Conning & Co., Hartford........... 775 790 
tna Life Ins. Co. 

Conning & Co., Hartford........... 850 860 
Automobile Insurance 

Conning & Co., Hartford........... 380 400 

onn, General! Life 

Conning & Co., Hartford............ 1650 1700 
Hartford Fire 

Corning & Co., Hartford........... 770 790 
Hartford Steam Boiler 

Conning & Co., Hartford........... 750 775 
National Fire 

Conning & Co., Hartford............ 1040 1060 
Phoenix Insurance 

Conning & Co., Hartford............ 770 790. 
Travelers “Insurance (ex rights) 

Conning & Co., Hartford. .......... 1540 1560 
Travelers Insurance 

Conning & Co., Hartford............ 240 243: 


NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.... 17 19 
Boston Casualty 


Chas. A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 1080 1120 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
EELS 0:5 6. c.6's ehcee wacoewes 64% 95 
MEME Sayre carat ate eee eereie: racer 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 395 405. 
Mass. Bond. & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 550 600 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston.... 48 53. 


New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 500 550: 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston.... 675 700 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 195 215 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 


Iowa Agents to Meet in September 

Des Mornes, Iowa, August 10.—The annual 
convention of the Iowa Insurance Agents As- 
sociation will be held at Cedar Falls, September 
10 and 11. An elaborate program is being 
arranged and President J. R. Vaughan of 
Waterloo is endeavoring to encourage an un- 
usually large attendance. An experiment is 
being made this year by having the opening day 
on Monday, thus giving the local agents who 
plan to drive from their homes the opportunity 
of making the journey on Sunday and thereby 
saving one day of business. 





As An Investment Suggestion 


Continental 
Casualty 
Insurance Co. 


CHARLES SINCERE & CO. 
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Toombs-Daily in Receivership 
(Concluded from page 11) 
charges and have the matter in the form of a 
court record.” 





St. Louis, Mo., August 14.—Late Tuesday, it 
was reported in St. Louis, Missouri officials had 
learned apparent whereabouts of $3,500,000 be- 
longing to International Life and steps have been 
taken to seize them for the company. They are 
said to be located in an Illinois bank or banks in 
the Chicago district. 

Prosecutors probing the tangled affairs of 
the company on Monday and Tuesday learned 
that Roy C. Toombs borrowed a large sum, 
presumably $500,000, from a New York bank 
using as collateral a certificate for 10,000 shares 
of International Life Insurance Company stock 
in excess of the legal issue of $937,500. 

The investigators are also endeavoring to 
trace another certificate of 3000 shares and still 
another for 500 shares said to have been over- 
issued. 

Further testimony was 15,000 shares addi- 
tional had been similarly issued but later called 
in and canceled. Testimony regarding the over- 
issues of stock was given by W. O. Darst, sec- 
retary of the company. 

Concerning the 10,000 shares certificate used 
on the New York bank loan, Darst said Toombs 
told him: “This will be taken up as soon as it 
has served its purpose.” This certificate bore 
the signature of Darst and that of T. J. Mc- 
Reynolds, vice-president and head of the invest- 
ment department of the company. Darst ad- 
mitted signing the certificate, but McReynolds 
swore the signature was not his. 

It was revealed that three certificates of 3000 
shares each of the over-issue stock had been 
replaced on or about June 15 by 9000 shares of 
regularly issued stock obtained by Toombs from 
the International Company of St. Louis, a 
holding company which controls the Interna- 
tional Life through ownership of 23,600 shares 
of its stock. C. Louis Brennan, secretary of 
the International Company, testifying before the 
investigators said that in January the board of 
directors of the company had authorized the 
sales to Toombs of 15,000 shares of Interna- 
tional Life Insurance Company stock for $90 a 
share to be paid in cash, other securities of equal 
value or interim certificates issued by the 
Toombs & Daily Company of Chicago and re- 
deemable within 90 days. 

Toombs acting under this resolution on or 
about June 15 secured from the holding com- 
pany about 12,800 shares of its life company 
stock but failed to pay anything for it. 

As stated 9000 shares of this stock was used, 
apparently, to take up 900 shares of the over- 
issue stock, while the remaining 3800 shares 
were used as collateral on a $130,000 loan nego- 
tiated by Toombs in St. Louis. 

In the meantime the Federal and State re- 
ceiverships affecting the company are held in 
status quo and Robert Daly, actuary for the 
Missouri Insurance Department, acting for Su- 
perintendent Ben C. Hyde is nominally in 
charge of the company’s affairs. Commissioners 
from nine States are endeavoring to bring about 
a compromise that will eliminate both receiver- 


PLANS AD CAMPAIGN 


National Board to Use Newspaper 
Space 


SELECTED TERRITORY COVERED 





Work to Be in Charge of W. E. Mallalieu, 
W. W. Ellis and O. B. Ryon—Gale & 
Pietsch to Do Placing 

Believing that the public would be interested 
in and benefited by a more complete under- 
standing of the stock fire insurance industry, 
the National Board of Fire Underwriters, 
through its committee on public relations, is 
planning an educational advertising program 
in daily newspapers. It will be recalled that 
such a program was authorized by the mem- 
bership of the National Board at the annual 
meeting in May. 


This announcement was made this week by 
F. D. Layton, vice-president of the National of 
Hartford, and chairman of the committee on 
public relations. It was also announced that 
Gale & Pietsch, Inc., of New York and Chi- 
cago, had been selected as advertising agents. 
This agency was chosen because of the experi- 
ence and success gained in the educational ad- 
vertising program which the Farm (Insurance) 
Association has sponsored for the last three 
years in farm journals in the Central West. 

The advertising for the first year will be 
confined to the States of Ohio, Missouri, Penn- 
sylvania and Virginia. Space will be pur- 
chased for a series of informative advertise- 
ments in every daily paper in these States. 

The program will be under the direction of 
W. E. Mallalieu, general manager, the Na- 
tional Board of Fire Underwriters, assisted by 
W. W. Elis, in charge of public relations, in 
co-operation with the advertising agents. 

The committee feels particularly fortunate 
that the services of O. B. Ryon are available 
in this work. Because of his long service as 
general counsel of the National Board his ad- 
vice and counsel in this matter will be in- 
valuable. 

The program also provides for preparation 
and release of timely and interesting news per- 
taining to stock fire insurance as well as for the 
preparation of special articles where requested. 
Suitable supplemental material in the way of 
pamphlets and statistics for the information of 
those interested is also a part of the plan. Ad- 
dresses before associations of publishers, editors 
and business men are contemplated. 

There are special plans for acquainting all 
local agents and field men with the program 
and for aiding those agents who individually or 
collectively wish to take part in this plan for 








ships and enable the Missouri Department to 
speedily reorganize or reinsure the company for 
protection of policyholders and _ stockholders. 
Governor Sam Baker has publicly advocated 
this plan, and also stated that Missouri at its 
next general assembly, which convenes in Janu- 
ary, 1929, will move for more stringent life in- 


surance company laws. 
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creating a better public understanding of the 
fire insurance business in their localities as con- 
ducted by the stock companies. 

Few appreciate that the average rate of fire 
insurance has declined practically every year 
in the last twenty. Fire insurance executives 
have long felt that a proper public understand- 
ing of such facts and a closer acquaintance with 
the stock fire insurance industry would assure 
a measure of public co-operation and support 
that would make possible an even greater ser- 
vice at a less cost. 


Charles F. Hobbs Nominated as Kansas In- 
surance Commissioner 

ToreKa, Kans., August 10.—Primary elec- 
tion returns practically completed give Chas. F. 
Hobbs, present actuary of the Kansas State In- 
surance Department, the Republican nomina- 
tion for Insurance Commissioner of the State. 
I. N. Lower, Topeka insurance man, was un- 
opposed in the Democratic race and will oppose 
Mr. Hobbs in November. 

Mr. Hobbs had a hard fight with John B. 
Smith, present assistant commissioner, and early 
returns from the primary on August 7 were un- 
certain with Mr. Hobbs holding the lead with 
only about 1000 votes. 

The Republican nomination in Kansas practi- 
cally assures Mr. Hobbs of being elected at the 
general election in November. 


Illinois Ruling as to Surplus Lines 
A recent ruling by the Superintendent of 
Insurance of Illinois is as follows: 


A citizen of the State of Illinois desiring to 
place fire insurance with a fire insurance com- 
pany not authorized to transact business in this 
State, must file affidavit with this Department 
to the effect that he has made a diligent effort to 
place the insurance with a fire insurance com- 
pany authorized and licensed to transact busi- 
ness in the State of Illinois before placing the 
insurance with a fire insurance company of 
another State. This insurance cannot be placed 
with a fire insurance company not licensed to 
transact business in the United States. 

The affidavit must give the names and loca- 
tion of the United States branch of the fire 
insurance companies in which he desires to place 
insurance. 





Federal Surety’s Semi-Annual Figures 

The Federal Surety Company, of Des Moines,. 
semi-annual statement filed with the United 
States Treasury Department as of June 30 
shows net premiums for the first six months of 
1928 to be $934,690, or a 10 per cent increase 
over the corresponding period a year ago, with 
net losses of $359,701, or a loss ratio of 38.4 
per cent, being 2.1 points under their experi- 
ence for last year. 

The statement shows the net admitted assets 
of the company to be $2,380,665, or an increase 
over December 31 of $78,187. 

The unearned premium reserve increased $57,- 
139, and the net surplus increased $11,585. 


—The Unione Italiana di Riassicurazione, of Rome, 
in its balance sheet as of December 31, 1927, shows 
assets of 150,161,803 lire, with a capital of 30,000,000 
lire, and a profit for the current year of 164,425 lire. 
Its premiums in all branches in 1927 aggregated 182,- 
517 lire. 
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Our Agents Have 


A Wider Field— 
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Age Limits from 0 to 60. 





ae gy 4ag—Ssly Premium plan. 
0. G L. BUILDING Participating and Non-Participating Policies. 


Same Rates for Males and Females. 





An Increased Opportunity Because We Have 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


| | 





Double Indemnity and Monthly Disability Income features for 
Males and Females alike. 


ADAMS ST. 





























Standard and Substandard Risk Contracts, i. e. less work for nothing. 4} Continental | 5 Chicago y 
[| Commercial | > toc Ol] om 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., a Nat'l. Bk. E Sushonge > ge 
Kans., Md., Mich., Minn., N. M., Ohkla., S. D.. W. Va. - ene QUINCY ST. rn = 
Fed- Illinois 418 & 
Colonyf eral | m ® 

THE OLD COLONY LIFE INSURANCE COMPANY = ##/ie./") Meshes 








of CHICAGO, ILL. 


JACKSON BOUL. 





B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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A PROPHET SEES 
THE FUTURE PROFIT | 


; ; Life Insurance agents are 
The donkey who spent his days on a treadmill had 5 


too busy, too energetic, 
longer to put up with old- 





this to console him on his endless grind—he was 
sure to eat regularly. 

Even if he could be sure to eat his fill every day, 
which he isn’t, the sub-agent finds little consolation 
in his treadmill existence. His human mind re- 
quires future provision assured beyond doubt. 


The General Agent Creates Future 
Wealth for Himself 

Are you ready to graduate into the gen- 

eral agent class? If so, we offer you the 

chance to build your own business—a 


handsome current income and _ ever- 
increasing security for your own future. 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 


Name Your Choice of Territory in the States of Texas, 
Oklahoma, Arkansas, Louisiana, and Write Us in Strict 
Confidence. 
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fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


Throw Away the 
Old-Fashioned Card Index 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - goid, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
pee you. Usethe coupon 

! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


SS SS ST 





Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. 
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You may send me literature describing the Life Insur- 
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Making the Middle of the Interview Interesting 


where a lot of insurance salesmen 
fall down unwittingly,” declared an 
old time life insurance agent who has made a 
big success of his job. “This is right in the 
middle of the interview. The salesmen have an 
interesting enough approach and they wind up 
their interviews with the snappy sort of a bang 
that gets the signatures on the dotted line but 
about half way through the interviews they 
seem to run out of pep and enthusiasm. So it 
will, no doubt, be interesting and worth while 
to consider the ways in which some life insur- 
ance agents get away from this slack period. 
“You know, to my way of thinking, this prop- 
osition of selling life insurance is something ike 
the same sort of thing that a department store 
is up against when it tries to put across a sale. 
The department store in staging its sale must 
have an approach which will get the attention of 
the public and arouse the desire of the public to 
buy. This is the announcement of the sale and 
the sort of an initial impression the sale makes 
on the public. Then there is the wind-up when 
everyone is urged to come to the store and get 
the bargains which will soon be on sale no 


é “— HERE’S one point in the interview 


longer. 

“But midway through the department store’s 
sale interest is quite likely to lag with the re- 
sult that the sales fall off and it looks as though 
the whole sale is going to be a failure. The 
wisest stores guard aginst this sort of thing 
by staging specially interesting and lively events 
when the sale is half over. This keeps up the 
interest and makes the folks come to the store 
in larger numbers than would probably other- 
wise be the case. All of which is a mighty good 
thing for business. 

“And I find, on talking with a lot of other 
life insurance salesmen, that the majority of 
successful life insurance salesmen also do things 
in the middle of their interviews which arouses 
the interests of the prospects and keeps the pros- 
pects from’ starting to yawn or anything like 
that. 

“My own technique in putting across the sale 
of a policy cons:sts of three points which I call 
the approach, the half-way post and the close. 
In approaching the prospects I do a little com- 
plimenting. That is I tell them that out of 
all the men in the city I have picked them as 
being the livest prospects for me because I 
know that their financial condition is such that 
they can handle a large purchase of insurance 
and also because I know that they are the peppy, 
ambitious sort of men who realize the impor- 
tance of purchasing insurance as a means, not 
only of protection for their families, but as a 


By Frank H. WILLIAMS 


good investment from every point of view. 
“This thing of complimenting the prospects 
right at the start of the interview always makes 
a very good impression on them and so assures 
me of a more cordial and friendly hearing from 
the prospects than might otherwise be the case. 
“Then after this approach and the presenta- 
tion of a specific proposition to each of the pros- 
pects—a proposition that applies to them alone 
and not to every other successful business man 
in the city—I consider myself at the half way 
point. This is the point where, formerly, I used 
to sort of lose control of the interview as I 


would wait for the prospects to sort of indicate 
what they thought of the idea of buying insur- 
ance. But now I no longer lose control of the 
interview because at this half way point I start 
telling the prospects about what other definite 
local men are doing in the way of buying insur- 
ance. This sort of thing always makes a deep 
impression on my prospects because the average 
man always wants to compare his own life in- 
surance purchases with those other men in about 
the same situation as himself. 

“In presenting this information to the pros- 

(Continued on page 33) 








AS USUAL-—_LIFE INSURANCE—HER BEST FRIEND 


Court Records Prove That Seven-Eighths of All the Money 
Married Men Leave to Their Dependents Comes from 
Life Insurance 
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NOW READY 
AN IMPORTANT NEW BOOK FOR LIFE 
UNDERWRITERS AND TRUST OFFICERS 


LIFE INSURANCE 
TRUSTS EXPLAINED 


By Herbert M. Olney 
Member of the New York Bar 
Trust Officer, Liberty National Bank and Trust Company 
in New York 


Life Insurance Trusts have already been estab- 
lished for sums running into the hundreds oi 
millions of dollars, and 


The Possibilities for New Business 
Are Enormous! 


The Life Insurance Trust is a common meeting 
ground for 


The Underwriter and the Trust 
Officer 


and the business of both can be promoted 
through the greater use of Insurance Trusts. 
Policyholders and their beneficiaries are like- 
wise very greatly benefited by the combined 
services rendered by 


Life Insurance and Corporate 
Trustees 


Every underwriter and trust officer should 
study Mr. Olney’s book, which contains the 
information needed by them for the develop- 
ment of the best service in adapting insurance 
to the needs of beneficiaries. 


The chapter titles are: General Explanation 
and Definitions: The Unfunded Insurance 
Trust; The Funded Life Insurance Trust; 
Matters of Trust Administration; Planning 
the Trust; Trust Settlements Increase Useful- 
ness of Insurance. The General Policies for 
Cooperation adopted by the Life Underwriters’ 
Association of New York and the Corporate 
Fiduciaries Association of New York, are alse 


given. 
Price $1. APPLY 
THE SPECTATOR COMPANY COMMONWEALTH LIFE INSURANCE CO. 
CHICAGO NEW YORK LOUISVILLE, KY. 














THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7%, Company of the BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 


A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and theirs 
benefits SIMPLY PERFECT. 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, Founder 













Createst Illinois Company 











A PRACTICAL AID FOR AGENTS 
A BRIEF COURSE IN THE SELLING 
OF LIFE INSURANCE 


By Tressler W. Callihan, M. A. 

The author of this excellent new work for life insurance agents, who is head 
of the Department of Education of the John Hancock Mutual Life Insurance 
Company, is well qualified to render assistance to agents in the selling of life 
insurance. 

In the two volumes of this book, which is intensely pract cal, agents are 
shown precisely how to write new business and retain the old The methods 
Set forth are based on actual experiences, and are clearly p.esented for the 
guidance of field men. 

In Two Volumes 


PRICE PER SET, $5.00 


THE SPECTATOR COMPANY . 
Selling Agents 





CHICAGO NEW YORK 




















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P, J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 














for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 
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British Government Life Insurance 


(From Our London Correspondent) 


the finest method of thrift ever devised, 

and although it has been before the publi 
in more or less its present form for well over 
a century and.a half, it is, nevertheless, appar- 
ent that only a very small proportion of the 
population effects insurance in this respect with- 
out the intervention of an agent—who thus fol- 
lows a most beneficial calling and is an exceed- 
ingly useful member of the community. Prob- 
ably the non-employment of agents in connec- 
tion with the life insurance facilities offered for 
many years by the post office has had a good 
deal to do with the insignificance of the volume 
of business transacted. 

There has been published this week by the 
stationery office the second report for the cur- 
rent year from the select committee on esti- 
mates—which refers, amongst other matters, to 
life insurance business conducted by the post 
office, and makes some exceptionally interesting 
comments, 

Deferred annuities were at one time granted 


A LTHOUGH life insurance is, perhaps, 


by the post office, but on a valuation made some 
years ago it was found that these had resulted 
in a considerable capital loss and it was accord- 
ingly agreed with the treasury in 1912 that no 
further proposals for this class of annuity 
should be accepted. 

The number of contracts entered into for life 
insurance in 1926 is given at 238 and for 1925 
the number was 244, representing assurances of 
£11,152 and £11,325 respectively. On the 31st 
of December, 1927, the total amount of insurance 
in force was £511,553. Only once since 1916 
has the amount of new insurance reached £20,- 
000 in a year—and this was in 1920, when it was 
£20,810. 

The report goes on to refer in complimentary 
terms to the amount of business transacted by 
insurance companies, pointing out that a com- 
parison between the foregoing figures and the 
new business effected by the companies which, 
excluding industrial assurance, amounted in 
1926 to £139,000,000 “clearly shows the trifling 
service rendered to the public by the post office 























GOING STRONG 


Paid-for Business for 1927 
exceeded 1926 by.......43.44% 


First six months of 1928 exceeded 
same period of 1927 by... .20% 


KEEP YOUR EYE ON THE MANHATTAN 








THE MANHATTAN LIFE 
INSURANCE COMPANY 


New York, N. Y. 


Thos. E. Lovejoy, President 












































in life insurance business.” 

This leads up to the following paragraph, 
which—while possibly being somewhat of a sur- 
prise—is certainly not lacking in interest for 
the insurance profession: “Your committee 
consider that it results in a mere distraction of 
post office energies which might be better em- 
ployed, and, taking into consideration the im- 
mense strength of commercial insurance com- 
panies, the necessary restriction of the invest- 
ment of post office insurance funds to British 
Government securities, and the extreme difficulty 
of competing seriously for new business, they 
recommend that the post office life insurance 
business should be discontinued.” 

London, Eng., August 1, 1928. 


First Modern Group Policy Celebrates Six- 
teenth Birthday 

The first modern group insurance policy in 
the world is celebrating its birthday. Mont- 
gomery, Ward and Company has now been 
carrying group protection with the Equitable 
Life Assurance Society for sixteen years. 

The historic contract was originally written 
on 3000 lives for a total of about six millions 
of insurance. It has grown to the present pro- 
portions of $9,500,000, covering 7200 employees. 
During the life of the policy almost $700,000 
has been returned in death claims, total perma- 
nent disability claims and dividends. The divi- 
dend for last year amounted to 38.9 per cent of 
the gross premium. 

The general development of group insurance 
has shown corresponding vigor. From a hand- 
ful of groups held chiefly by the Equitable ,at 
the close of 1912, this branch of life underwrit- 
ing has grown uninterruptedly to its present 
staggering totals—six and a half billions of pro- 
tection on five million workers and, if we allow 
five members to a family, affecting twenty-five 
million individuals in the United States. 


Guardian Life Has Biggest Month 

The production of new paid-for business in 
July by the Guardian Life Insurance Company 
of America was 41 per cent greater than that 
for the same month a year ago, and 25 per cent 
in excess of the best previous month’s total. 

In addition to the new record in paid-for, the 
month showed an increase of 33 per cent in busi- 
ness issued and of 24 per cent in submitted 
business. 

Acting under the suggestion of Leon Alex- 
ander of the Brooklyn Agency, the retiring 
president of the Guardian’s Leaders Club, the 
field made a special effort in July to close the 
1927-1928 Club Year with a record month’s 
business in paid-ior. The Eastern, Southern, 
Central and Western districts of the field were 
under the supervision of the vice-presidents-at- 
large of the Leaders Club, and a captain was 
appointed in each agency to direct his unit. 








THE SERVICE LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 
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Prominent Agents and Brokers Actuarial Independent Adjuster 
LEON IRWIN & CO, Inc, New Orleans, Le GEORGE B. BUCK _—_— Sa 
einen i] ACTUARY 









Fidelity Phenix Fire United States Fire N 1 Fire of 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 





Audits Calculations Consultations 
Examinations uations 
25 CHURCH STREET YORK 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 














Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 
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JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, _—- ££ 














E. L. “MARSHALL 

CONSULTING ACTUARY 
Hubbell Building 

DES MOINES, IOWA 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg. OKLAHOMA CITY, OKLA. 














WOODWARD, FONDILLER and RYAN 


ConsuLTING ACTUARIES 
INSURANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 
Jonathan G. Sharp 


75 Fulton St. 
New York 














FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
Fred E. Swartz, C. 
W. L. Clayton 
E. P. Higgins 
J. A. Craig, C. P. A. 


THE BOURSE PHILADELPHIA 


P. A. 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 

















L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 





























JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
| Semi-Tropical Business 
Cable Address: Gertract, gd York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 

















HAIGHT, DAVIS & HAIGHT, Inc. 

















Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Kansas City 




















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg. ATLANTA, GA. 






































JAMES R. COTHRAN 


Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 




















SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
ae British Institute of Actuaries. 
MAJOR E. P. S. ALLEN, D. S. O., 
Associate, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bldg., Toronto, Ont. 

















Incorporated 1914—Dominion Charter 
Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


465 St. John St., Montreal. 


HEAD OFFICE: 
Telephone Main 3300-2607 


BRANCH OFFICE: 


11 Mountain Hill, Quebec City 
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SELLING INSURANCE BY 
WRITTEN PROGRAM 


An Excellent Booklet Teach- 
ing an Original and Success- 
ful Method of Canvassing. 


By 
W. R. LETCHER 


Expert Life Insurance Manager 


Selling life insurance is no longer a 
haphazard business. It has become a 
specialized profession in which that 
man best succeeds who knows how to 
give the public what it wants. 


This interesting booklet offers a de- 
finite workable plan for determining 
how much life insurance any man needs 
and for making that need so clear that 
the prospect will be forced to sign the 
application. Write for a copy, use it, 
and be successful. 


PRICE, 50 CENTS 


Discount in quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
































Translations 














H. J. WERDER 
Translations 

from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 

20 years insurance experience 

FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 











Ask for Rate Card 








Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 


PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
25  .. .. 48s 200. |... 2 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











30 














August 16, 1928 


THE SPECTATOR 





Life Insurance 
Educational Section 











Using Life Assurance to Get More Business— 
Another British Free Cover Plan 


By W. Hami.ton Gordon 


come more and more of factor in bigger- 

business promotional schemes for commer- 
cial firms. This, consequently, will result in 
opening up a new and welcome field for the life 
companies, of which they will not be slow to 
take advantage with enthusiasm, given the in- 
tense competition that exists among them to- 
day to secure ‘straight’ life assurance business. 

Recently in this journal, I told the story 
of how a textile firm and a big department store 
were offering free life insurance policies to their 
customers. Now comes the news that a concern 
manufacturing fountain pens is giving life as- 
surance to its agents on a similar basis. This 
firm has in the past engaged in the conven- 
tional forms of advertising to retailers. Com- 
petitions have been organized for their benefit, 
a house organ has been circulated among them, 
they have been appealed to through the trade 
press, and they have been bombarded with di- 
rect mail advertising matter. At last the foun- 
tain pen manufacturers have come to the con- 
clusion that some radically different means was 
necessary and have bethought themselves that 
the best means of obtaining retailers’ full co- 
operation may lie in the offer of the very tang- 
ible advantage of free life assurance. 

The scheme only came into operation on July 
1, last, so it is not possible yet to estimate what 
results it will have as a business-getter. It 
provides life asurance cover for every accred- 
ited agent of the fountain pen manufacturers. 
A certain sum will be paid to the latter at 
death from any cause without any restrictions 
whatever, i.e., medical examination is not re- 
quired; there is no age limit; women are as- 
sured in the same way as men; no trouble is 
made regarding the retailer’s present state of 
health. 

Coverage commenced on July 1, last, and a 
certificate or policy has been sent to every re- 
tailer registered on the books of the manufac- 
turers at that date. The sum assured, for the 
six months ending December 31, will be the 
amount of business done with the manufacturer 
since January 1, of this year up to the end of 
any completed month. That is to say, should 
the dealer die on December 15, the capital sum 
payable to his heirs will be equivalent to the 
amount of business he has done with the manu- 
facturers up to November 30. Here, it will 
be seen, there is a very important difference in 
comparison with the scheme of assurance now 
being operated by the textile firm previously 
referred to. In this latter case the capital sum 
payable during any year amounts only to the 
equivalent of the excess of business over the 
previous year’s turnover. This latest scheme 
seems-much more attractive from the dealer’s 
viewpoint. 

When the last day of the current year is 
reached the assurance will then be considered 
as corresponding to the turnover for the twelve 


I N Britain life assurance seems likely to be- 


months. Thence forward. the cover is always 
for the amount of business during the preced- 
ing twelve months, irrespective of calendar 
years, but only to the end of the last month 
completed. It will be seen that, commencing 
the scheme on July 1, this year, and dating it 
back to January 1, the manufacturers have given 
their dealers the benefit of the six months of 
business transacted before the scheme became 
operative. 

Naturally, there are limits to the assurance. 
No cover will be allowed to any dealer whose 
business for twelve months is less than the 
equivalent of seventy-five dollars, whilst at 
the other end of the scale the limit is five thou- 
sand dollars. Should a retailer do a turnover 
with the manufacturer in excess of the latter 
figure and wish to exceed it for assurance he 
will be required to undergo the usual medical 
examination. 

The contract has been underwritten by a first- 
class British life assurance office—the Atlas As- 
surance Company, Ltd. The manufacturers are, 
of course, paying the whole of the premiums, 
the scheme being entirely a non-contributory 
one as regards the assured. 

The plan seems very straightforward and 
simple and I should imagine that other manu- 
facturers will be willing to adopt it, as it affords 
them a means of increasing their turnover con- 
siderably for the really small percentage on the 
latter that the assurance costs and they will 
have no outlay without a corresponding income 
in proportion. 


Great Southern Life Agents Given Holi- 
day 

A pleasant feature of the recent annual 

agency meeting of the Great Southern Life In- 


surance Company of Houston, Texas, was 2 


snowball party on the top of the Rocky Moun- 
tains. Every agent whose paid-for business was 
$100,000 or more was eligible for the trip. If 
he paid for $50,000 additional his wife also could 
be a member. The party left Dallas in a special 
train which took them to Denver, Col., from 
which place they went by motor busses around 
the Grand Circle going through Longmont and 
Loveland to the south of the Big Thompson 
canyon and through Rocky Mountain National 
Park over the top of the Continnental Divide 
on Fall River Pass, down through Miller’s 
Pass to Grand Lake. On the fourth day of the 
trip the party crossed Berthoud’s Pass, down 
Cleak Creek canyon to Idaho Springs and then 
through Bergen Park, Denver Mountain Park, 
and over the top of Lookout Mountain. 


To Have Big Delegation in Detroit 

PHILADELPHIA, PENNA., August 6.—Philadel- 
phia will have a large delegation in attendance 
at the national convention of the National As- 
sociation of Life Underwriters next month in 
September. 

The party, headed by Sigourney Mellor, of 
the Home Life of New York, president of the 
local association, will include: A. Rushton 
Allen, Home Life of New York; Irving J. 
Beerman, Scranton, Life; Jack Berlet, Guardian 
Life; James M. Blake, Massachusetts Mutual ; 
James Elton Bragg, Union Central, national 
secretary; J. W. Clegg, Penn Mutual; J. M. 
Darby, Massachusetts Mutual; Robert E. Fox, 
Provident Mutual; Dr. S. S. Huebner, Uni- 
versity of Pennsylvania, and speaker on pro- 
gram; E. Paul Huttinger, Penn Mutual; Hugh 
Kemp, Connecticut General; J. R. Montgomery, 
Phoenix Mutual; Arthur D. Murphy, Home 
Life of New York; John W. Oliver, Fidelity 
Mutual; Harry E. Overholtzer, John Hancock; 
F. G. Pierce, Connecticut General; Everett H. 
Plummer, Berkshire; Baxter Reynolds, Stand- 
ard Life; William R. Robinson, Missouri Life; 
Thomas M. Scott, Penn Mutual; J. E. Willing, 
State Mutual, and Frederick E. Woodworth, 
Girard Life. 














Company in the Near East. 
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Applications should state full particulars as to training and 
experience, together with advices as to how soon applicant 
could leave for abroad and how long he could remain there. 


Address Box 3, care of The Spectator 








Qualified Actuary 


desired for a limited period of time to supervise the installa- 
tion of a modern system of organization in a Life Insurance 
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PROBABILITY AND ITS ENGINEERING 
USES 


A Book of Interest to Actuaries—Theories 
of Chances Discussed 


“Probability and Its Engineering Uses” is the 
title of a book, both scholarly and interesting, 
by Thornton C. Fry, Ph.D., member of the 
technical staff of the Bell Telephone Labora- 
tories, Inc. Most of us, as laymen, know little 
indeed of the mathematical laws of probability 
and chance, though the majority of us are apt 
to apply them in an extremely crude and un- 
scientific fashion in the conduct of our daily 
lives. We welcome a new deal in a bridge game 
when our own hand contains no long suite and 
few face cards because, we think, the chance is 
that another deal will give us a better hand. 
We figure that the probability of getting safely 
across Broadway at Forty-third street is 
slightly in our favor and make the attempt. 
Some of us, possibily, have watched the Red 
come up five times on a roulette wheel and 
immediately wager the savings of a lifetime on 
the Black, feeling that we have at least a quasi- 
scientific reason for our belief that the ball 
must drop on a black number. Our next hand 
at bridge is worse than the one that was thrown 
in; a taxicab runs us down as we cross the 
street; red came up for the sixth time. It is 
discouraging. 

Mr. Fry’s book, which is published by D. 
Van Nostrand Company, Inc., does not pre- 
tend to furnish an easy and certain way to 
solve such problems, that is, a solution that 
makes the immediate result certain, but he does 
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Full Coverage 
For $1.00 a Month 


Our’Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest selling life insurance 

offered anywhere, and affords exceptional 

opportunities for wide-awake agents. 
Write for territory to 
Agency Superintendent 


Illinois Bankers Life Association 
| Monmouth, Illinois 
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give an unusually clear and simple discussion, 
especially in his introduction, of the fundamental 
subject matter of probability, and even when, 
as he must, he sails upon such a deep and storm- 
tossed sea as the distribution functions for 
discreate variables or the Poisson law as a 
limiting case of the binominal law he remains 
so much more understandable than was the case 
with the men who wrote the college textbooks 
for a generation that is past, that it is refresh- 
ing. And it is interesting to know that if three 
balls, one white and two black, are placed in 
an urn the probability of drawing a white ball 
fifty consecutive times is one out of seven hun- 
dred seventeen sextillion, eight hundred ninety- 
eight quintillion. 

Quite naturally Mr. Fry devotes considerable 
space to certain problems relating to telephone 
service, the theory of probability as applied to 
problems of congestion, for instance. He like- 
wise suggests a number of “problems” which 
the reader might enjoy attempting to solve. 

For a forenote Mr. Fry quotes, “Coincidences, 











WANTED 
DISTRICT MANAGER 


A distinctive, rapidly growing, 
Midwestern Accident and Health 
Company (now featuring a non- 
cancellable policy), wants to put 
out a few more District Managers 
in Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and California. 


Salary and commission. Direct 
home office connections await right 
parties. Inquiries strictly con- 
fidential. 


Address H. J. S., care of 
The Spectator Company 























RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 
More Than a Billion and a Half 


of Insurance in Force 























in general, are great stumbling-blocks in the 
way of that class of thinkers who have been 
educated in knowing nothing of the theory of 
probabilities; that theory to which the most 
glorious objects of human research are indebted 
for the most glorious of illustration.” Those 
are not the words of a great authority on mathe- 
matics, but are from “The Murders in the Rue 
Morgue,” by Edgar Allan Poe. Yet it would 
have been difficult to discover a more suitable 
prefacing sentence. 

Copies of Mr. Fry’s book,. which should be 
of more than ordinary interest to insurance 
actuaries, may be secured through The Specta- 
tor Company. 


Southern States Holds Agency Meeting 

The twenty-first annual convention of the An- 
niversary Club of the Southern States Life 
Insurance Company, of Atlanta, was held the 
last four days of last week at the Lookout 
Mountain Hotel, Lookout Mountain, Tenn. The 
two feature events of the convention were ad- 
dresses by George H. Thigpen, superintendent of 
insurance of Alabama, and C. M. Cartwright, 
managing editor of the “National Underwriter.” 
E. S. Albritton, vice-president and manager of 
agencies of the Southern States Life, was in 
charge of the convention. The President’s Club, 
inaugurated at the convention, is composed of 
those who first qualified as members of the An- 
niversary Club and whose percentage of re- 
newal business is 80 per cent or better. Every- 
one who attended voted the convention one of 
the most successful in the history of the com- 
pany. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$5,337,313.74 on Deposit with the 
Indiana Insurance Department 


$686,715.01 Surplus Protection to 
Policyholders 


$47,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS., 


Insurance in Force 


TERRITORYIOPEN IN 5 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TRXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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Making the Middle of the Interview 

Interesting 
(Concluded from page 27) 
pects I always take pains to tell them about 
other men who are buying more life insurance 
than themselves as this sort of thing makes 
them desirous of doing just as good as these 
other men. 

“This, then, takes me through the midway 
point of my interview where interest is quite 
apt to sag or where it is such an easy thing for 
the agent to so conduct himself that the pros- 
pect will feel like saying ‘No’ at once and send- 
ing the agent on his way. 

“And after safely passing the midway point 
in the interview I get to the closing where I 
specifically and definitely ask the prospects to 
sign on the dotted line. And in doing this I 
give them real application blanks to sign and 
show them just where to sign on the dotted lines. 

“This technique helps me greatly in selling 
more life insurance and it might prove of equal 
help to many other agents. 

“A friend of mind who is also very success- 
ful in selling insurance has another interesting 
method of getting through the half way point in 
his interview. 

“After this friend of mine passes the intro- 
duction or approach, he always says something 
like this to the prospect: 

“It is my experience that more policies are 
lost right at this point in the interview than at 
any other time. This is because the salesman 
is quite apt to let the interest sag at this point. 
So instead of doing anything which might let 
the interest sag right here, I’m going to get to 
the closing point of this interview immediately. 
Here is the application blank—sign your name 
here.’ 

“This makes my friend’s interviews quite 
short, compared with the lengthy interviews that 
some agents have. But as this method is tre- 
mendously successful in selling insurance it 
looks as though it is a very good method.. It 
is one of those methods where the life insur- 
ance agent seemingly puts all his cards on the 
table and takes the prospect into his fullest con- 
fidence. And, of course, as most prospects like 
to feel that they are being taken into the agent’s 
full confidence, this helps greatly in making 
sales. 

“Perhaps other agents could use this same 
stunt with equally good results. 








Concrete facts speak louder than words. 
with two children. 
His income is $5,000 a year. 
surance? Ten per cent? 


What do they get for their $600? 

Totallife insurance of $30,000,—$5,000 to be 
in a trust settlement as to produce $100 a mon 
of $30,000 tol eave for his family. 


missing the best t 











JOHN HANCOCK SERIES 


WHAT PRICE INCOME 
How Much Should I Lay Aside for Life Insurance? 


HIS is a question more frequently asked the life underwriter than any other. 
income can a young man put into life insurance premiums, especially if he is married? 
Here is the actual program of a young man, 28, married, 


What would you consider a fair proportion of this income to spend for life in- 


Actually in this case the annual premiums amount to about $600, leaving a balance of $4,400 of the income 
for the support of the family, an easy proposition for ambitious young parents looking into the future. 


id in cash in case of the husband’s death, the rest so arranged 
income for the wife during her lifetime. 

Do you not think this young man has done well for himself and his family? 

Surely he has laid out his life very successfully, with a fair income for present living expenses and an estate 


_ am a 
He might prea for years to obtain such a result in other ways, and then fail of his goal, in the meantime 
ere is in life, including the contented enjoyment of his income and his family. 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 
SIXTY-FIFTH YEAR OF BUSINESS 





What proportion of his 

















“Another friend of mine has an entirely dif- 
ferent method of getting past the slack period 
of his interviews. 

“After putting across his approach and in- 
troduction this friend of mine always tells his 
prospects that he has something particularly 
special to present to them. This nearly always 
gets the attention of the prospects because the 
average business man is always looking for the 
things that are unusually attractive in the way 
of investments and when my friend says that 
he has something special for the prospects to 
consider he gets their attention at once. This, 
successfully takes the interview beyond the sag- 
ging point and takes the salesman easily and 
quickly up to the closing. 

“Of course, every successful life insurance 
salesman has some sort of a way of getting 
through the sagging point halfway through the 
interview, even though he may not be absolutely 
conscious of the fact. And I believe that it 
will be a worth while proposition for the aver- 
age agent to do a little inspection of his meth- 
ods along this line for the purpose of either pep- 
ping up his methods or cashing in on them even 
more strongly. 

“Tf a life insurance salesman is able to get 
through the approach and introduction it is 
surely bad business to lose a sale simply be- 
cause the interest attaching to the middle of 
the interview is allowed to sag.” 














rights. 


Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 


























33 


“SOME DONT’S OF LIFE” 


New Leaflet by William T. Nash Meets and 
Overcomes Objections to Life Insurance 


Objections to life insurance are as many and 
as varied as the personalities of those solicited. 
Objections are what block life insurance sales. 
It is because of objections made by prospects 
that life insurance salesmen exist. The energies 
of producers are wholly centered on meeting 
and answering objections. 

Because of all this, the new leaflet, entitled 
“Some Dont’s of Life’ and just published by 
The Spectator Company, is of particular value 
to life insurance agents, brokers, general agents 
and companies. “Some Dont’s of Life” is writ- 
ten by William T. Nash, noted life insurance 
educator and widely known as the author of the 
famous Nash series of life insurance leaflets. 
Mr. Nash’s stories have carried their message 
on behalf of life insurance into millions of 
American and Canadian homes as well as into 
foreign countries and this new leaflet is a not- 
able and valuable addition to the Nash series. 

“Some Don’ts of Life” strongly points out 
what a life insurance policyholder or prospect 
should do by definitely indicating the things he 

















Stephen M. Babbit 


President 


HUTCHINSON KANSAS 
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should not do. To give an example from the 


text itself: 

Don’t say “I have no need for life insurance.” 
Others have said the same and their estates have 
had to pay the price. There are in this country 
115 million people who pay no income tax at all. 
There are 10 million women working for wages. 
A lot of them are the widows or daughters of 
men who “had no need for life insurance.” 

The principal objections raised in opposition 
to life insurance are met and conquered in the 
new Nash leaflet and practically every excuse 
that a prospect or policyholder can advance is 
fully answered. Besides being a convincing 
argument for new or more insurance, “Some 
Don’ts of Life’ is an excellent means of con- 
vincing its readers that life insurance is so great 
an asset that nothing should be allowed to come 
before it. In this way the leaflet is a real pre- 
venter of lapsation, in addition to its remarkable 
influence for creating new markets for life in- 
surance. Any life insurance company or repre- 
sentative who will send this leaflet to prospects 
and policyholders will find that it actually 
“brings home the bacon” in the way of produc- 
ing new business and also succeeds in keeping 
existing business on the books. It is an invalu- 
able aid both to the company and the canvasser. 


“Some Don’ts of Life” is of such a size as 
readily to fit in an ordinary envelope and is 
clearly and attractively printed. It may be 
obtained from The Spectator Company at the 
following prices: Single copy, 10 cents; 50 
copies, $2.50; 100 copies, $4.50; 500 copies, $18; 
1000 copies, $30; 5000 copies, $120; 10,000 copies, 


ane 
$225. 


New Book Concerning Issue of Securities 

A new work relating to the issuance of in- 
vestment securities, by William D. Eaton, A. B., 
LL. B., has been issued by the Financial Pub- 
lishing Company. It is entitled “Explanatory 
Outline of the Functions and Requirements of 
3ankers, Trustees, Registrars, Transfer Agents 
and Lawyers in Connection With the Issue of 
Investment Securities.” 

Mr. Eaton is admitted to practice before the 
United States Supreme Court, as well as in the 
courts of Massachusetts, New York and Cali- 
fornia. The introduction deals with the spe- 
cialized functions of investment banking groups. 
Then there is an outline of facts to be deter- 
mined generally, covering the status of the is- 
suing corporation, and issues of obligations and 
of stock, and, following this, chapters devoted 
respectively to bankers’, trustees’, registrars’ 
and transfer agents’ and lawyers’ requirements, 
showing the information needed by each group. 
Chapter 7 relates to reorganizations, readjust- 
iments, etc., while the last chapter is a con- 
venient summarization comprising an advance 
check list of action to be taken, and of related 
facts, and a closing check list. This book 
should be of much value not only to bankers, 
lawyers, etc., but to officers of corporations is- 
Its price is $3.50. 


suing securities. 

Des Moines Life and Annuity Company 
Agency Meeting 

The Des Moines Life and Annuity Company 


will hold their annual agency convention for 
1928 at the Manhattan Beach Hotel on Lake 


Okoboji, Ia. Dates of the meeting will be 
August 28, 29 and 30. Professor S. S. Huebner 
of the Wharton School of Finance, University 
of Pennsylvania, will be in charge of the edu- 
cational work during the second day of the 
convention and the third day will be in charge 
of Harold J. Cummings, assistant manager of 
agencies of the Minnesota Mutual Life Insur- 
ance Company. 


Wisconsin Savings Plan Certificate Ruling 
Referred to National Guardian Life 

In THe Spectator of July 19, there appeared 
an article entitled “Savings Plan Form In- 
fringes Law,” which described a ruling of the 
Wisconsin attorney-general that savings plan 
certificates, issued by the “Guardian Life Insur- 
ance Company of Madison,” infringed on the 
banking law of the State. The name of this 
company was erroneously stated and should have 
been “National Guardian Life Insurance Com- 
pany of Madison.” There is no connection be- 
tween this and any other life insurance com- 
pany of similar name. THE SpEcTAToR regrets 
the error. 


C. B. Knight Establishes New Record 

Charles B. Knight, general manager in New 
York, of the Union Central Life Insurance Com- 
pany, hung up a new record for paid for busi- 
ness during the month of July. An increase of 
two million dollars, over any corresponding 
month in the history of the agency has been an- 
nounced. 

Mr. Knight is spending his vacation at the 
Thouslands Islands Country Club. 

















‘AMERICAN 
CENTRAL 





LIFE 


Insurance Company 


INDIANAPOLIS 


Old Line Legal Reserve 














PRESIDENT 








HERBERT M. WOOLLEN 




















Smee could hardly change his spots with more 
pain than is caused the professional man who has 
to change his vocation and tries to maintain the income 
which has resulted from his highly specialized training. 


To provide for such contingencies, The Guardian 
has developed its Professional Disability Provision for 
men in certain specialized lines. 
in the event of permanent incapacity for the specific 
| profession, rather than for amy “gainful occupation.’ 


We suggest that you write us full 
particulars, with a view to ascertaining 
your qualifications to buy or sell such 
progressive features in life insurance. 


THE GUARDIAN LIFE INSURANCE COMPANY 


"The Company that Guards and Serves” 
50 UNION SQUARE 





THIS 
Disability 
Clause 
Respects 





Specialization 


This clause is effective 
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ait you have con- 
vincing arguments 


to give the prospect. i, 


ae 

=if you represent 
us you can say your 
company makes its 
investments in the 
territory it serves. 
That you even bank 
your premiums 
locally. 

















ee Life Insurance (Company 


H. K. Lindsley 
PRESIDENT 


-H. Frank B. Jacobshagen 
3 , Mone FOn™ SECRETARY se 


WICHITA, KANSAS 























Another Forward Step 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 


_— eee ae a ee 


otis 
ae IL). much, except “Down to Brass Tacks” 


making “direct hits’ in the review columns of 
insurance trade publications. This handy office- 
reference-book on Direct-Mail Advertising for 
i] Local Fire and Causualty Insurance Agents meets 
Hi] a long-felt want. To convince you that this is 
the book on business-building you have been 
looking for, here are excerpts from a few of the 
numerous reviews: 
__AMERICAN AGENCY BULLETIN: “ ‘Down to Brass 
Tacks’ gets down to brass tacks and shows thereby that 
the book is the result of careful thought, preparation and ! 
development. . . . It ought to be a popular little book 
among local agents. If it is not, then we shall missvour t 
confident guess.” | 
ii . NATIONAL UNDERWRITER: “ - . In this book, 
]} Mr. Miller charts out a proper program. He ‘takes up such 
ii} subjects as the mailing list, the prospect, the letter, its form, 
ny personalizing the message, adjusting the copy, mailing -the 
letter, etc. He gives many examples of direct-mail letters. | 
’ 
| 















i 
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It isa very useful and constructive book written by a man 
‘who knows his subject.” 

THE STANDARD: “Down to Brass Tacks,’ by Chauncey S. S. Miller, is beyond 
‘doubt the most complete and practical presentation of the value of Direct-Mail business- 
getting campaigns for agents and brokers yet issued.” 





THE SPECTATOR COMPANY, 135, William Street, N. Y. City 
I enclose $2.85 for “DOWN TO BRASS TACKS”. I want to learn how Direct Mail 
can be used as a Business-Builder. 


Name 





Address 
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THE INTERNATIONAL LIFE BRAND 


Is Becoming Better Known Than Any Other Brand on the Range 
“BAR NONE” 
































SPLENDID TERRITORY STILL AVAILABLE FOR THE 
RIGHT MEN SEEKING GENERAL AGENCY CONNECTIONS 


INTERNATIONAL LIFE INSURANCE COMPANY 
SAINT LOUIS 


ROY C. TOOMBS, President 
W. F. GRANTGES, First Vice-President and Gen’! Manager of Agents 
































36 








August 16, 1928 





THE SPECTATOR 














BIG OPPORTUNITIES IN TEXAS WITH 


Great Republic Life Insurance Company 
OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
to visit Texas about May 1 and will arrange to see you person- 
ally. 











THE GUARANTY LIFE INS. 60, 


DAVENPORT, IA. 





New Policy Contracts 
Exceilent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 











An Exceptional Opportunity 


for 
General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 
Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 








EUREKA MARYLAND ASSURANCE CORP. 
of 


BALTIMORE, MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 














“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THe SPECTATOR 




















Central States Life 


Insurance Company 
St. Louis, Mo. 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Non Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





- AVAILABLE TERRITORY IN ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 
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BALTIMORE NEW YORK 








“ A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 
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GREAT VALUE AT REDUCED COST! 


A Fine Opportunity for Ambitious Insurance Men 
and Students of the Business 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can Now Be Obtained at $10 for the Entire Set 


Sunderlin’s Lectures 


ON THE 


Fire Insurance Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The last six Lectures have recently been delivered and put into print this completing 
this valuable Fire Insurance Course 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 

2—Insurable Interest 

3—Public Relations 

4—State Regulation or The Police Power 

5—Cooperation and State Supervision 

6—Co-Insurance 

7—Valued Policies 

8—Professionalizing the Fire Insurance Busi- 
ness 

9—Construction and Operation of the Policy- 
Contract 

10—The Fire Insurance Rate 

11—Fire Insurance Reserve 

12—Agency and Brokerage 

13—Premiums 

14—Fire Prevention 

15—Waiver and Estoppel 

16—Coverage 

17—Misrepresentations 

18—Warranties 

19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—-Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—-Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 


40—Reinsurance 


Ea REP TES ea 


The broad scope of the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 
templating entering it. It will be found of genuine service by executives, underwriters, adjusters, general, 
special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


Single copy of one lecture, 50 cents 


CHICAGO 


TAKE ADVANTAGE OF THE LOWERED PRICE—AND WHY NOT DO IT TODAY! 


PRICES 
Set of 40 lectures and Index $10 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


Sole Selling Agents NEW YORK 
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NOW IS THE TIME | 
To make an agency connection with the 


INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 
Celebrating its Twenty-fifth Year. 
Wonderful Prize offers and Home-Coming. 
Special Commercial and Monthly Policies to mark 
celebration year. 














Write Home Office for liberal contracts. 
Available territory in thirty-five states for men of pro- 
duction ability. 

















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 
The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 





























DISTRICT MANAGERS WANTED 


We have a few openings in West 
Virginia available to men who can 
qualify as organizers and personal 
producers. 

Direct Home Office contracts with 
top commissions and renewals. 
Openings at 
CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F. A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 


ORGANIZED 1961 
Largest Organization of its Kind in America 




















FOR FOLDER 
SHOWING ELABORATE DISPLAY, 





THE WOMAN’S BENEFIT ASSOCIATION 
Largest Fraternal Benefit Society Composed Exclusively of 


Women in the World 
Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
RGUMED UMM ORO: c-5.0.3 5.0 «Rake « or eee en $24,000,000 
Benefits Paid since Organization Over....... 36,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 
Miss Bina M. West Miss Frances D. Partridge 





STATE MUTUAL LIFE ASSURANCE CO. 


of Worcester, Mass. 
Incorporated 1844 


Service to Agents 
Liberal Policy Contracts 
A Low Net Cost Record 


AN IMPROVED DIVIDEND SCALE FOR 1928 
THE SIXTH INCREASE IN EIGHT YEARS 

















Supreme President Supreme Secretary 

















Company Wanted 


Sy a . Producers who can take advantage of the 
SS organized training plans, prospect leads and 


€ SS ; selling helps furnished by this company. 
SQqQuVi peration Will be given territory rich in potential busi- 


ness. 


Interested? Write for openings! 








~~ Des Moines. low 




















MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THEMANAGEMENT Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY MISSOURI. KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 








INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 
LIFE, HEALTH, and ACCIDENT INSURANCE 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 
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CASUALTY 
FIDELITY AND SURETY 
REINSURANCE 


GENERAL REINSURANCE CORPORATION 


J. G. WHITE, Chairman of the Board 
E. H. BOLES, President 


80 John Street 


New York, N. Y. 
































Years of Life Insur-f 

ance Ideals and Service ¢ 

A” IDEAL became a reality when, on February 

Ist, 1843, “THE MutuaL Lire oF NEw York” 

issued its first policy. The business of life insurance 

on the mutual plan started in America then and 
there. 

Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Mutua. Lire began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 

In its relations with policyholders and their repre- 
sentatives THE MuTuaL Lirg has an outstanding 
record, 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 
of New York 


DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President and Manager of Agencies 


34 Nassau Street New York, N. Y. 

















CASUALTY SURETY 


of BUFFALO, N. Y. 
(A New York State Stock Company) 


Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 
Bonds. 


ACCIDENT CONTRACT BONDS 
AUTOMOBILE FIDELITY BONDS 
BURGLARY JUDICIAL BONDS . 
LIABILITY LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 
WORKMEN’S COMPENSATION MISCELLANEOUS BONDS 


Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


DELAWARE NEW JERSEY 

OHIO NEW YORK 

MARYLAND RHODE ISLAND 
MASSACHUSETTS PENNSYLVANIA 

NEW HAMPSHIRE DISTRICT OF COLUMBIA 














